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LITTLE DRAMAS OF AMERICAN !INDUSTRY—PRESENTED BY TRUSCON 


PERP 


MANUFACTURER RESCUED BY TRUSCON STAND 





Te 


ARD BUILDING SERVICE 





A manufacturer decided to relocate his business. his new plant... ready for occupancy. “Didn't 
Examining his lease, he discovered it would auto- think it possible!’ beamed the delighted owner 
matically renew in 30 days if he failed to vacate (The object of his amazement is a standard Typ 
his present plant. Groans! Dismay! Then some- 2, Series B Building, 80 feet wide, 280 feet long 
one suggested, “Call Truscon!” Action ensued clear height, 14 feet, 1 inch.) What other compar- 
22 days after contract was signed . . . there stood able structure could be built in shorter time? 








TRUSCON FHA PLAN 
It's easy to finance a Truscon Stand- 
ard Building. You can spread pay- 
ments over a period of time that is 
often estimated to make the Truscon 
building pay for itself from profits 
on the investment and savings in 
maintenance costs. 
— wu +. 
USE THIS FOR PROMPT REPLY 


We are interested in the type of building 
checked below. 


Length..... Width..... Clear Height..... 


SERIES.A— pitched roof types 


- rae 
5 SE. 


ST Peers 
SERIES -B—flat roof types 

a cose so 

Serr Mm Plo 

s tttn Tih a 


O We are interested in the Truscon-FHA 
plan of financing through the Equipment 
Acceptance Corporauon. 


BUAERS oc ccccecce eocceccccceooese esececes ° 
Address........- Seeneccecoedcesececoccce 
Chey. cccccccce cocccccccccccceeMtBeccece 











In addition to rapid erection, Truscon Standard Buildings loom up with 
other advantages. WIDE SELECTIVITY is one. You can have any size, 


any type, any arrangement of doors and windows, any kind of side walls 
and any type of roofs. 

PERMANENCE is another advantage. Custom-built from rust resist- 
ing copper alloy steel units, Truscon Standard Buildings defy the in- 
firmities of age. And note this! ... Every Truscon structure is now equipped 
with a base panel of ENDURO .. . that invincible stainless steel that 
fights off every form of destruction. 

PORTABILITY is an important advantage. Truscon Standard Build- 
ings... although permanent structures ... can be dismantled and re-erected 
in new locations with practically 100% salvage value! As an example... 
a large Pittsburgh manufacturer moved his entire group of Truscon 
Standard Buildings to another location and only roofing clips (a small 
cost item) were required to re-erect the entire group of buildings. 

ECONOMY is perhaps the most surprising advantage of Truscon 
Standard Buildings. Fewer dollars are required to own them than any 
other type of permanent structures. As for easy financing . . . note the 
statement at the left under the title... TRUSCON—FHA PLAN. 


STEELDECK ROOFS 


Ideal for Truscon Buildings. Trouble-free. Perma- 
nent. Economical. Fire-safe. Light weight (covered 
with insulation and waterproofing, they weigh as 
little as 5 pounds per square foot! ) Unsurpassed value. 


Tall 


STEEL COMPANY 
YOUNGSTOWN, OHID 
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“Economy made Me a 
-time Plymouth Owner 


I’M A SALESMAN...NEED LOW FIRST COST AND LOW UPKEEP.” 























PLYMOUTH HELPED Mr. Evans win a safe- 
driving award given by a Kansas City newspaper. 








“PLYMOUTH IS BIG AND ROOMY... and my 
family’s safer in its beautiful Safety-Steel body.”’ 





ALESMAN J.E.EVANS, KansasCity, 
Mo., of a big tent and awning com- 
pany, is driving his fourth Plymouth. 


“Plymouth costs less to own... and 
to run,” he says. ‘“‘My new Plymouth 
is averaging 20 miles per gallon... oil 
consumption is very low...upkeep is 
the lowest I ever heard of. 


“I drive about 30,000 miles a year 
..and I’ve never had the head off a 
Plymouth engine. It’s an easy car to 
drive ...comfortable...and has the re- 





EASY TO BUY 


Plymouth is priced with the low- 
est...and Plymouth terms are as 
low as the lowest! Youcan buya 
big, new Plymouth for aslittle as 
$25 a month. The Commercial 
Credit Company has made avail- 
able to all Chrysler, Dodge and 
De SotoDealerslow finance terms 
that make Plymouth easy tobuy. 


And up, List at 
Factory, Detroit 
Special E quip- 
ment Extra 











al full-size car!”’ 


liability a salesman needs. And it's a 


.. 1 wouldn't drive today with 
ave 


safe car 
out 100% Hydraulic brake 

Ten of the country’s biggest fleet 
owners have increased the number of 
Plymouths in their service by 2,434% 
in the past four years... Plymouth is 
fast becoming first choice as the great 
American business car. 

Find how Plymouth cuts costs. Ask 
any Chrysler, Dodge or DeSoto dealer. 

PLYMOUTH DIVISION OF CHRYSLER CORP. 





“ON ATRIPTOCALIFORNIA...6,000 miles, [got 
20 miles per gallon. .. used only 4 quarts of oil.” 


@ TUNE IN ED WYNN THURSDAY NIGHTS 8:30 E.S.T., C.B.S....“GULLIVER THE TRAVELER”’ 
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PLYMOUTH . 








BUILDS 
REAT CARS 














Copper-Asphalt 


the latest development 
in built-up roofing 





OW...a more durable type of 
built-up roof is available at 
moderate cost by combining Ana- 
conda “‘Electro-Sheet'’( opper with 
alternate layers of asphalt. The thin 
copper sheets, made by electro- 
deposition, weigh 2 oz. per square 
foot and are used in rolls 30” wide. 
Strong, weather-proof and water- 
proof... Anaconda “ Electro-Sheet™ 
Copper protects the “under-coats”’ 
of asphale from deterioration, 
keeps them soft and pliable, pre- 
vents drying out and cracking. 
About 2,000,000 square feet of 
roofing area has now been covered 
with “'Electro-Sheet’’ Copper roof- 
ing and owners report complete 
satisfaction. Typical installations 


include factories, office buildings, 


schools, churches, etc., in all sec- 


tions of this country and in some 
foreign countries. 

Full details about Anaconda 
“Electro-Sheet”’ Copper for built- 
up roofing are contained in Ana- 
conda Publication D-2. Your /ree 
copy will be mailed on request. 


A few of many buildings roofed 
with Anaconda “'Electro-Sheet” 


Lewisohn Stadium, City College of New 
York; Administration Building, City 
College of New York; Office Building, 
Phoenix, Arizona; Substations, Con- 
necticut Light & Power Co., Waterbury 
and Norwalk, Conn.; Factory Building, 
Cerro De Pasco Copper’ Corp., Peru, 
South America; Factory Building, 
C. H. Masland & Sons, Inc., Carlisle, 
Pa.; Radio Station, Fort Tilden, Long 
Island, N.Y. Per 


THE AMERICAN BRASS COMPANY 
AN General Offices: Waterbury, Connecticut 
— Offices and Agencies in Principal Cities 


ANACONDA COPPER & BRASS 
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New Business 











Mayne. it’s those CCC 
it’s those European 


camps, maylyn 
“youth movement 
maybe it’s a reaction from the jazz a 
whatever it is, there is an acceleratin 
trend toward out-of-doors life in progre 
in this country Secads of industries ar: 
interested A sign of the times is th 
series of advertisements in which Well 
ington Sears & Co, is telling sportsmen 
(and purveyors to sportsmen) about the 
merits of its heavy cotton fabrics for 
tents, duffel bags, tarpaulins, and sport 
clothing Another is the burgeoning of 
the bicycle trade, with the New Haver 
railroad advertising Bieycle Trains ru 
ning over what was so recently the «kh 
train route And the Boston & Maine i 
putting a week-end Fish Train to Seba 
Lake on its schedule 
o 


STRONG bidders for the outdoor dol 
lar are the boatmakers. Harvey | 
Williams of the Cape Cod Shipbuilding 
Co., Wareham, Mass., 
interested audience at New York's Har 
vard Club that mass production of small 


recently told a: 


sailboats and mass distribution of the 
craft through department stores is build 
ing a market of decreasing prices, in 
creasing volume. 

> 


Beatrice Creamery has a new stunt to 
remind the home town of its product 
and of the fact that money spent for 
them goes back into home-town circula 
tion, Employees get their payroll dol 
lars in cellophane envelopes and pa 
them out envelope and all. Bank teller 
think the company should furnish them 
with corn-shucking gloves 


Tuere’s a fresh interest in farm mort 
gages. J. C. Thomson, president of 
Northwest Bancorporation, Minneapolis, 
Minn., announces that, as a result of the 
improvement in the farm real estate 
market and the demand for mortgage 
investments by corporate investors, its 
mortgage and realty management afhl 
ate will reenter the farm loan field, start 
ing with first mortgage loans on Minne 
sota owner-occupied farms. He adds 
“The decision marks another step toward 
resumption of normal banking and 
financing operations” —after a long defer 
ence to government agencies. 

o 


RAILROADS are continuing to roll orders 


| into car-makers’ hands at a rate that is 


making steel, wheel, and accessory mak 
ers sit up and take notice. Recent orders 
placed include 800 all-steel box cars for 
the Erie. of which American Car & Foun 
dry Co. will build 500, the Magor Ca 
Corp. 200, and Greenville Steel Car Co 
100. Seaboard Air Line has ordered 
100 all-steel 70-ton phosphate cars from 
the Pullman-Standard Car Mfg. Co., and 


| the Chicago, Milwaukee, St. Paul & Pa- 
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CONSTANT modernization of equipment is essen- 





tial in this present age of business. No executive 
will argue the point. But modern equipment is al- 
ways out of date when it is not operated by up-to- 
date man power. Modern machinery can be ruined 
by out-of«late men. Recognition of this fact is caus- 
ing many great industrial concerns to inaugurate 
modernizing programs for their personnel, and 
2450 of these have contracted the co-operation of 
the International Correspondence Schools in this 
important work. The service of this 45-year-old 
institution does not conflict with the purpose or 


procedure of any established educational system. 





It provides specific training for the ambitious indi- 
vidual who is already engaged in the arduous routine 
of making a living for himself and family. This 
individual, desiring advancement in his present occu- 
pation and realizing he must deserve this advance- 
ment, makes an investment in himself of his own 
money and of his own time. Many companies re- 
gard material and moral encouragement of this 
individual initiative as an investment which will 
pay high dividends to them through modernized 
man power. 

Write and ask for “The Business of Building 
Men.” 


It will interest far-secing executives. 


INTERNATIONAL CORRESPONDENCE SCHOOLS 
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‘Thio elwalor must have 
a flat wheel / “ 


ELEVATOR passengers feel slow and jerky elevator motion and jiggly 
starts and stops. They feel the discomfort of crowded cars and long, 
nerve-upsetting waits at the landings. Poor elevator service just can’t be 
hidden behind a coat of paint — unless passengers can be deprived of 
this sense of feel. The better plan is to modernize. 

If you wish to “go easy” in order to accommodate your budget, 
modernize one step at a time. But (and this is important), put the 
vitally essential changes first on the list — the changes that will mean the 
most in better service. And then proceed step by step and pay for each 
step when it is completed. This will give you partial modernization at 
once and eventually complete modernization without financial burden. 

We shall be glad to go over your elevators and lay out this plan in 
logical steps. This will not cost you a red cent, and it will give you a 
picture of your elevators as they are today and as they will be should 
you decide to modernize. Start the ball rolling by talking it over with 


the Otis representative. 


moDEnWIvATION 


PAYS DIVIDENDS 


cihe is going to build at its Milwaukee 
shops 1,000 automobile, 500 gondola. and 
37 passenger and express cars 
oa 

MARSHALL Frevp is fomenting its 
consumers’ movement by issuing a seri: 
of booklets on how-to buy intelligent, 
First ones off the press tell custon 
what to look for and guard against j 
purchasing shoes, furs, carpets, and rugs 








| 
| 


From our point of view, it’s the “How t 
Sell Intelligently” series 
© 

New business and new research has 
just made possible the eighteenth major 
price reduction on electric light bull! 
sine e 1921. 

© 

Executives of the American Toy Fai: 
which was held in New York last week 
report spring sales of games three tim: 
those of last year. Much of the gain i- 
in adult items, a field the industry ha: 
long sought to develop. New offeri: 
for grown folks are based on finan 
politics, horse racing, ete. The craz 
| games like “Monopoly” has been an im 
| portant factor in sales and design 
e 

Cupany Packxine Co. joins the trek 
southward. It has just contracted 1 
build a $400,000 meat packing plant at 
East Albany, Ga. Armour spotted 
packing plant at Tifton, Ga., last year 
Just another case of moving product 





nearer to markets. Southern states 
becoming more important as_ producers 





of livestock and their increasing pr 
| perity makes broader markets 
+ 

Tom M. Girp_er, chairman and p1 
dent of Republi Steel ¢ orp., contribut 
another thwack to the false dichotomy of 
the politicians. “The fundamental fal! 
|in these attacks on industry.” he | 
| the American Zinc Institute at its ar 
convention this week, “lies in the ef 


| 
| 
| 
| 


to make a distinction between indust 
on the one hand and the public o1 
other. A corporation does not live 
vacuum, It is an aggregation of hu 
beings, of employees, investors, and ma 
agement.” 
e 

“EXCESSIVE entertainment is not good 
advertising,” says the National Associa 
tion of Purchasing Agents planning its 
May 25-28 New Orleans conventio 
|Our members do not approve it and 
| rarely do selling organizations accon 
plish anything worth while by it.” They 


ought to know. 
€ 


Harry E. Witken, Sr., father of the 
Wilken family and of the Wilken Family 
| Whisky, is dead, but his spirit goes 
marching on. Schenley advertising, per 
haps strengthened by the obituarial ev 
dence that the folksey old gentleman had 
actually lived in the flesh and not in a 
copywriter’s mind, will continue to tea 


ture “the boys.” 
Py 


Even steel rails are being modern 
ized. Bethlehem Steel Corp. announces 
that a large part of its 1936 rail tonnage 
| will be produced under a new patented 
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YOU, TOO, CAN SAVE WITH THIS 





TRIPLE PROTECTED TRUCK TIRE 


stand up in the lumber 


“Toughest job there is for 
tires!” That's what loggers 
will tell you about their 
operation. Trucks have to 
fight their way through 
cut-over-timberland, plow 
through sand and swamps 
in the south, find a foot- 
hold on icy hills in the 
north. Many a logging 
truck never sees a highway! 
All carry heavy, swaying 
loads that murder ordinary 
truck tires. 

That’s why dollar-minded 
loggers everywhere choose 
Goodrich Silvertowns. 
These tires are Triple Pro- 
tected. They're made espe- 


cially for the world’s tough- 
est hauling jobs. They ask 
no favors. Need no “second 
chances” to make good. 


It’s because Goodrich Truck 
Tires have a new invention 
built into the sidewall—a 
3-way check against blow- 
outs and breaks. This pro- 
tection actually checks 80% 
of premature failures! It 
makes tires wear longer. It 
cuts down on delays—saves 
on repair bills. No wonder 
loggers choose Goodrich. 


Whether it’s a load of logs 
—or pork—or paper— 
whether you travel _ 


roads or broad highways, 
the same Triple Protection 
that makes Goodrich Tires 


PLY FLEX—distributes stresses 

throughout the tire—prevenrs 
ply separation—checks local 
weakness 


PLY-LOCK —protects the tire 
from breaks caused by short 
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HOW TRIPLE PROTECTION WORKS 
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F. Goodrich Co 


, Akron, Ohio 


Goodrich™: u“Silvertowns 
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REDUCTION 


AS 
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It has been our privilege to 
work with the managing 
heads of many of America’s 
largest industrial enter- 
prises in the consideration 
of their costs and methods 
of handling materials. 


In many cases our recom- 
mendations have influenced 
an entirely different system 
of internal handling and 
shipping of product. Econo- 
mies have been effected in 
excess of the total invest- 
ment with cost reductions 
reaching as high as 75”. 


Our busi is the desig 
construction and applica- 





tion of equipment for the 
economical handling of all 
types of materials. 


We invite your inquiry 


race A LeE~« 


THE YALE & TOWNE MFG. CO. 


Philadelphia Division 
Philadelphia, Pa., U.S.A. 








Electric Industnal 
Trucks 


Hand Lift Trucks 
Skid Platforms 


Hand and Electric 
Chain Hoists. 





































, process whereby, after being rolled, the 
hot rail is cooled under careful tem- 
perature control to prevent 


| | 
| strains tending to cause breakages. In- 


internal | 


land Steel Co. and Colorado Fuel & Iron | 


| Co will also utilize the new process 
| under license from Bethlehem. 
| ° 

“Pusiic ignorance of the capitalistic 
| system is today our greatest liability,” 


| Walter B. Weisenburger. executive vice- | 


| president of the National Association of | 


| Manufacturers, told members of the 
National Metal Trades Association the 


) other day. That shrewd statement points 


to new business for public relations men. 
° 

\ CHAIN-STORE directory giving names, 
| headquarters addresses, number of stores 
| and other data on 8,100 chain systems 
} has just been compiled by the Brokers’ 
| Division of the National Association of 
Real Estate Boards through a committee 
headed by Robert B. Whitaker. Non- 
;members of N.A.R.E.B. may buy copies 
at $25 each. It’s a big job. 

| ° 

| Viusrrors to Hawaii who have eaten 
| poi at native feasts and returned to the 
‘mainland with a taste for the Islands’ 
staple food, may soon be able to satisfy 
their craving at home. Engineers of the 


American Can Co. are installing ma- 


chinery in a Honolulu packing plant for 
canning poi and other taro products. The 
| venture is headed by Herbert M. Dowsett. 
. 
Gen. R. E. Woop, president of Sears, 
| Roebuck, 
| keeping down expenses. “When a little 
manager in Sweetwater or Hutchinson 
has 150 or 200 shares of Sears, Rosebuck 
stock, he is very well tied into the com- 
pany. since he is dependent on the 
profits of the store, we don’t have to 


re-words an old recipe for 





watch him on expenses.” 
© 

rue market research job you are 
planning to do or would like to do may 
have been done by somebody else. If 
so, you can probably find out through 
“Market Research Sources,” that best 
i seller of the U. 
imerce. The 1936 edition is now off the 
press and copies may be obtained by send- 
ing 25c. to the Superintendent of Docu- 
ments, Washington, D. C. 

» 

Tue CheckMaster idea for making 
small accounts profitable to banks (under 
it a depositor may open an account with 
a dollar by agreeing to pay a 5¢ charge 
for each item withdrawn or deposited) is 
going national. CheckMaster Plan, Inc.. 
has opened New York offices to sell it 
all over the country. It boasts the addi- 
tion of 21,000 depositers to National 
Safety Bank and Trust Co., of New York. 
in a tryout of less than a year. 

~ 

Amonc the attractions of the Paris 
Trade Fair (May 16—June 2) will be 
400,000 bottles of wine for free sam- 
pling. Cleveland and Dallas papers 


please copy. 


S. Department of Com- | 
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Branches in 60 principal U. S. Cities — Esta 








Union Trust Building, Pittsburgh, Pa. 


UNION TRUST BUILDING 
CUTS HEATING EXPENSE 


Webster Heating Modernization 
Program Pays For Itself In 
Less Than Three Years 


Pittsburgh, Pa.— When the manage- 
ment of the Union Trust Building entered 
into a contract for a Webster Heating 
Modernization Program in August, 1932, 
Webster engineers conservatively esti- 
mated that the modernized system would 
save $3,160 a year. The installation con- 
tained a total of 54,000 square feet of 
direct radiation. 

In less than three years, the savings 
have been sufficient to more than repay 
the entire investment of $9,000 as well as 
interest at six per cent. per annum on 
the investment. The following are the 
actual measured yearly savings: 


Dib canvenhoontes $4,265.54 
Prcteeccenscesne 4,323.83 
TEEPacccconsacesess 3,752.79 


*Up to Dec. 1, 1935, this date marking the 
termination of period for recovery of initial ir 
vestment, with interest. 

This sharp reduction in heating ex- 
pense followed conversion of a modern 
vacuum heating installation into a Web- 
ster Moderator System. Orifices were in- 
stalled in branch mains and in all radi- 
ators to balance steam distribution. 

Automatic “Control-by-the-Weather” 
was applied through an Outdoor Thermo- 
stat actuating a central throttling con- 
trol valve. A manual Variator rmits 
the operator to increase steam delivery 
for heating up, reduce steam supply in 
evening hours and make any adjustments 
for unusual weather conditions. 

Installation of this equipment was 
made by McGinness, Smith & MoGin- 
ness, Pittsburgh Modernization Heating 
Contractors. Webster engineers cooper- 
ated with the management of the Union 
Trust Building in working out proper 
operating schedules to assure maximum 
savings consistent with heating comfort. 

By holding temperatures to the desired 
level of approximately 72 degrees indoors 
the Webster Moderator System has 
checked window opening and increased 
tenant comfort. Since November, 1935, 
when the investment was completely 
liquidated, the Union Trust Building has 
continued to enjoy superior heating 
service at a permanently lowered cost. 


If you are interested in heating new buildings, 
or in improved heating service and lower 
heating cost in your present building, address 
WARREN WEBSTER & CO., Camden, N. J 


Pioneers of the Vacuum System of Stream Hearing 
b 


. 1883 
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Washington Bulletin 


WASHINGTON (Business Week Bureau )—Though about 40° 
of Chamber of Commerce membership at annual convention was 
eager for anti-New Deal camp meeting with exhortations and fer- 
vent pleas for return to old-time religion (economic variety), wiser 
heads were at throttle. Possibility that Roosevelt will, after all, have 
four more years, that Tugwell and Senator Black and the Internal 
Revenuers will stay in power as result of next November's election, 
dictated “soft answer turneth away wrath” motif. 


Good strategy seemed to be 
against any move calculated to 
drive Roosevelt all the way left. 
Realization that there are more 
“have nots” than “haves” disin- 
clined delegates to try uniting all 
“haves” against Roosevelt right 
under his nose, thus forcing him 
to go whole road to win “have 
nots. 


No Challenge for Uncle Dan 

When Commerce Secretary Roper 
put forward Administration’s “right” 
foot, no effort was made to take him 
at his word, and challenge Adminis- 
tration on spot to back him up. Busi- 
ness has long been listening to Uncle 
Dan—and watching left-wing actions 
follow right-wing words. 


Price Control Moves Up 

Senate’s surprise move in substitut- 
ing Robinson price control bill for 
alien deportation measure on calendar 
has zoomed chances for some form of 
law this session. Real bill will be 
written in conference, contain parts of 
Robinson, Borah-Van Nuys, and Ut- 
terback versions. It may be milder 
than any of these but you never can 
tell. 


Tax Under the Tent 

Tax situation prospects are not 
greatly changed. La _ Follette is 
strengthened in fight to boost per- 
sonal taxes on incomes below $50,000, 
but not enough to get anywhere. 
Senate will approve House change to 
protect corporations paying off debt, 
will probably retain present corpora- 
tion income tax structure but get 
camel’s head of undistributed earn- 
ings’ tax under tent. 


Autre Temps, Autres Moeurs 

Saving for a rainy day only makes 
it rain harder when it comes, David 
Cushman Coyle, author of tax bill, 
once told an audience. Old virtues 
pass under New Order 


Safety in Numbers 
Sen. Byrd’s committee to recom- 
mend economies through simplifica- 
tion of governmental agencies will 
find itself stymied by excessive co- 
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COUNTER-BARRAGE 


Roper’s suggestion that in- 
dustry make its own study of 
technological unemployment 
may be tip worth acting on as 
antidote for WPA’s current 
investigation of problem, De- 
spite assurances to contrary, 
industry cant be certain 
WPA’s findings will not be 
used as basis for building up 
Administration’s case for re- 
viving NRA and not simply 
as new approach to the gen- 
eral relief problem. 











operation. House has _ authorized 
similar committee, to be named by 
Administration friend Byrnes. This, 
added to third body appointed by 


President, will enable Brain Trusters 


to snow under any too-pertinent 
suggestions. If you can’t lick ‘em, 
join ’em. 


Short Shrift 

Recent bear raids in market will re- 
sult in Securities Commission revamp- 
ing margin requirements on short 
sales. Speculator now has to put up 
55% to buy stocks, but need only put 
up 10% to sell them short. This 
10% will be boosted sharply. 


Long Trail Turns 
Louisiana will now welcome indus- 
try. Capital will be treated fairly, 
new governor says. Long machine— 
without Hamlet—is becoming almost 
capitalistic. 





No Holdups 

Friends claim Overton flood control 
bill wil! prevent property-holders 
holding up government for exorbi- 
tant prices, hence save taxpayers some- 
thing. Options on 75% of property 
needed will provide yardstick court 
must follow on 25% condemned. 


Cue from Brandeis 
More fuel for New Deal fire is seen 
in little-noticed Supreme Court deci- 
sion requiring courts to pass on fac- 
tual evidence, as well as legal points, 
in disputed utility rate cases. Bran- 
deis dissent points out such evidence 


is highly technical, that case in ques- 
tion has been in courts 6} years, that 
many such delays would render regu- 
lation a mockery. From such spring 
board, New Dealers with power-trust 
complex can go far, probably will 


From Bad to Worse 

Democratic bigwigs who happen to 
be A. T. & T. stockholders are sure 
White House will crack down on 
Communications Commission's fishing 
expedition into telephone affairs 
Question: What will they do when 
someone tells them what intercom- 
pany dividend tax in House revenue 
bill will do to their company's net? 
And will W hite House be so com- 
pliant about cherished tax idea? 


New Political Map 

More than meets eye lies under 
President's desire to abolish two-thirds 
rule in Democratic conventions—and 
submission of South to being deprived 
of its treasured veto power. Answer: 
South is no longer minority section 
needing veto, is now leagued with 
West on receiving end from Washing- 
ton. Heavily-taxed Northeast is min- 
ority section today. 


Back in Pre-War Standard 

Meaning of phrase “bottled in 
bond” is to be restored to American 
drinkers. Federal Alcohol Adminis- 
tration intends to stick to new ruling 
that words can only be used on liquors 
complying with pre-prohibition re- 
quirements. Which will deprive some 
Canadian distillers of talking point 
about the superior standards of their 
wet goods. 


Ickes vs. San Francisco 

Irresistible force has at last met im- 
movable body. San Francisco must 
go into power business willy-nilly. 
Famed Hetch Hetchy water supply 
was built on federal property with 
stipulation that byproduct power must 
never be sold to private utility. But 
for 12 years it has been sold, on “tem- 
porary” basis, while voters recurrently 
turned down bonds for city transmis- 
sion lines. Now Ickes has cracked 
down; tells city it must stop violating 
law; refuses to approve compromise 
which still involves power transfer to 
Pacific Gas & Electric. 


Veteran Farmers 
Farm Credit Administration is all 
worried over city-bred soldiers buying 
farms with bonus money. Would like 
to restrict such purchases to men with 
agricultural training. So they would 
not raise crops more efficiently ? 


Borah From Within 
Borah continues to get popular 
votes, but no delegates. It seems 
reminiscent of something or other. 


~ 








Krom the building of the Panama Canal to the 
construction of the Golden Gate Bridge, from 1904 
to 1936, stretches a history in which Bethlehem 
Steel Company has played a major part. 

Since the early days of modern steel construction, 


Bethlehem has been a growing factor in this field. 
Combining the facilities of McClintic-Marshall, 
formerly a Bethlehem subsidiary, with other 
Bethlehem facilities, this company has become the 


rom the Panama Canal 
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largest steel construction organization in the world. 


Our engineering force includes men who built 
the steelwork in the Panama Canal locks. We are 
the fabricators and erectors of the steelwork for 
the Golden Gate Bridge and of the piers at New 
York for the new super-liners. 

Wherever steel is used in construction — bridges, 
buildings, tanks, docks, factories — Bethlehem has 


a record of wide experience. 


BETHLEHEM STEEL COMPANY 
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BUSINESS WEEK INDEX .. +2 ces esvcvsecte 
PRODUCTION 


*% Steel Ingot Operation (°) of capacity) 

*® Building Contracts (F. W. Dodge, daily average in thousands, 4-wk. basis) 
*% Bituminous Coal (daily average, 1,000 tons) 

*® Electric Power (million kw.-hr.) 


TRADE 


Total Carloadings (daily average, 1,000 cars) 
* Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 
* Check payments (outside N. Y. City, millions) 
* Money in Circulation (daily average, millions) 


PRICES (Average for the Week) 


Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (Steel composite, ton) 

Copper ‘electrolytic, Connecticut Valley basis, Ib.) 
All Commodities (Fisher's Index, 1926 100) 


FINANCE 


Total Federal Reserve Credit Outstanding (daily average, millions) 

Total Loans and Investments, Fed. Res. rep’t'g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reporting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) 

Stock Prices (average 100 stocks, Herald-Tribune) 

Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call Loans (daily av'ge, renewal) N. Y. Stock Exchange 

Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 

Business Failures (Dun and Bradstreet, number) 

*% Factor in Business Week Index ‘Preliminary tRevised. 


This Weekly Index of Business Activity is covered by the general copyright on the 


Latest 
Week 
*71.5 


107 


$4,038 
$5,874 


$1.06 
11.76¢ 
$33.08 
9.500¢ 
82.5 


$2,478 
$21,783 
$5,060 
$3,272 
$1,223 
$114.60 
$101.31 


4 


3‘% 
193 


Preceding 
Week 
71.9 


70.4 


*1,223 
1,915 


104 

71 
$3,895 
$5,895 


$1.04 
11.78¢ 
$33.09 
9.500¢ 
826 


$2,482 
$21,796 
$5,076 
$3,294 
$1,242 
$117.84 
$101.92 
i% 


‘ 
174 





Month 
Ago 


67.7 


62.0 
$7,318 
939 
1,867 


94 


$3,618 
$5,851 


$1.02 
11.64¢ 
$33.13 
9.250¢ 


2.6 


$2,492 
$21,611 
$4,994 
$3,210 
$1,123 
$118.26 
$101.84 
i 


i% 


194 


Year 
Ago 
61.1 


43.1 
$4,826 


1,673 


102 

68 
$3,377 
$5,480 


$1.05 
12.18¢ 
$32.30 
9 .000¢ 
81.8 


$2,470 
$19,883 
$4,923 
$3,173 
$1,024 
$98.62 
$95.19 
j 


a< 
a 


249 


Average 
1931-35 
63.5 


38.4 
$6,104 
931 
1,584 


101 
70 
$3,395 
$5,342 





9.38¢ 
$30 80 
7.790¢ 
69.6 


2,024 
$19,401 
$5,912 
$4,571 
$1,063 
$99.50 
$87.22 
1.3% 


447 | 
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“THE 


NATION’S HOST” 





KEEPS TABS ON 91 RESTAURANTS 
WITH POWERS PUNCHED CARD METHODS 


@ Serving more than 30 million 
meals a year, famous CHILDS gives 
ample proof that “The Nation's 
Host” is no idle phrase. Setting up 
and maintaining accurate Home 
Office control over the daily pur- 


chases, sales and operating results of 


9L Childs Restaurants represents a 
tremendous accounting problem. 


One important requirement for ma- 
chine bookkeeping methods is to 
allow the flow of posting material 
for the current month closing and 
the beginning of the next month 
posting, to pass through daily and 
be posted to date. Powers machines 
do just this. 


Powers also produces the stores 
monthly operating statements, 
monthly comparative sales state- 
ments: itanalyzes their accounts pay - 
able and prepares remittance state- 
ments for 2500 vendor accounts. 


[Tea 


Aj / \ 


It also prepares the accounting rec- 
ords for the Social Security Taxes. 
All this is done with greater speed, 
accuracy and economy than any 
other system they have investigated. 





BRINGS SAVINGS TO ALL BUSINESS 


Childs, Sears-Roebuck, Penn Mutual. 
United Drug, Toledo Scale, are just a few 
of America’s best known companies which 
Powers is proud to serve. Right now it is 
supplying sales, inventory, other vital 
facts for almost every type and size of 
business. For many years it has broughi 
definite savings to the accounting depart- 
ments of banks, utilities, insurance com- 
panies, large and small industries. And 
Powers probably can do a job for you 


A WORD TO KEY EXECUTIVES 


Accoynting details, of course, do not con- 


cern you—but you are interested in pro 


ducing higher net profits and lower oper- 
ating costs for your company. That's why 
Remington Rand makes this suggestion 
See Powers machines in actual operation 
See for yourself that Powers methods do 
not necessarily mean radical changes in 
present accounting routine . . . that they 
need not upset the routine of any depart 
ment. At the same time, they often bring 
important savings which have been over 
looked for years. 


lelephone the Remington Rand office in 
your city, or write Remington Rand, 
Buffalo, New York, today. A demonstra 


tron will be arranged at your convenience 





Remington Rand 


POWERS 


Accounting Machines 





OK. it from Remington Rand 


10 


nomena = a 
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The Business Outlook 


THAT break in the stock market this week is certainly not due to 
poor trade records or to any unfavorable comments of executives ac- 
companying the quarterly reports they are now making. Steel, elec- 
tric power, and automobile production went up this week; so did car- 
loadings, check payments, and construction. 

Moreover, the quarterly reports have been excellent. U. S. Steel 
did surprisingly well; despite poor weather and price cuts, it showed 


the best results for the quarter 
since 1931. General Motors went 
a step further by announcing the 
best returns for any first quarter 
since 1929, and Chrysler broke all 
its first-quarter records and nearly 
set a new record for any quarter. 


Good Quarter Expected 

The second quarter should prove 
even better than the first in steel and 
automobiles, though no one should 
be surprised if the quarter ends with 
the usual tapering. At 
71.2% of capacity, the steel industry 
has exceeded all expectations for a 
spring peak; but like the stock mar- 
ket, it may be ready to curtail a bit 
shortly. 


seasonal 


Big Detroit Assemblies 


Automobile assemblies, too, are 
not likely to rise much above the cur- 
rent level of 120,000 cars a week, 


but if sales continue to spring new 
surprises, the assemblies may be kept 
at peak marks for several weeks long- 
er than usual. Packard’s first-quarter 
shipments jumped 400°; above those 
a year ago, and April broke all 
records. General Motors recently 
announced a 2,000,000-car year for its 
domestic and foreign plants, indicat- 
ing confidence for the rest of 1936. 


Higher Tire Prices? 

The tire industry, whose spring sea- 
son has been curtailed by weather and 
the recent Goodyear strike, is looking 
for some way of making more money. 
The recent lifting of tire prices in one 
town by the local store of a mail- 
order house has aroused a glimmer of 
hope that the industry as a whole may 
be able to raise prices. 


The Rubber Situation 

Rubber prices have advanced sharp- 
ly in the past year, and tire stocks are 
in good esc The raising of rubber 
export quotas this week from 60% to 
65% of the cartel base may put a ceil- 
ing on price increases for a while any- 
way. Moreover, a trade conference 
to eliminate unfair trade practices is 


scheduled for June. This may help. 
Up Goes Housing 

Residential construction is being 

keenly watched this year, and so far 
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STEEL TABLES TURNED 


Tables have been turned in 
the steel industry this year. 
Companies classed as 
“heavy” steel producers— 
U. S. Steel, Bethlehem, and 
Youngstown — are bringing 
out better earnings reports 
for the first quarter than the 
“light” steel producers, such 
as Inland and Republic. Rail- 
roads and construction indus- 
tries have given a lot of busi- 
ness to the heavies this 
spring; and Detroit has 
bought less light products 
and forced their prices down. 











the returns have been fully up to ex- 
pectations. In March, the latest 
month for which records are avail- 
able for all cities of 10,000 or more 
population, there were almost as many 
new family dwelling units authorized 
as there were in the entire first quar- 
ter of 1935. In three months, 24,387 
units got building permits, against 
11,940 in 1935. 


California Shines 

Seventy-two cities reported new resi- 
dential building of $100,000 or more 
in March, and 17 of these are in Calli- 
fornia. Three cities started on build- 
ing programs worth more than §2,- 
000,000—namely, New York, Detroit, 
and Los Angeles. Philadelphia ran 
fourth, with more than $1,000,000. 


Still Better Ahead 

The coming months will show fur- 
ther improvement along these lines, 
as is shown by the weekly reports on 
mortgages chosen for appraisal by the 
Federal Housing Administration. New 
highs in both number and dollar 
volume have been recorded in three 
successive weeks in April. 


New Sales Statistics 

The Department of Commerce has 
been bursting forth with a raft of 
new statistics on business this year. 
Last week we called attention to the 
new series on air-conditioning; this 
week the department started to issue 
a new series on sales and collections 


of both manufacturers and wh 
salers ‘n a number of 
While the samples are still small, the 
interest in them great that 
the department released the figures 
ahead of the time planned, 


industric ‘ 


was sO 


13° Increase 

For 582 manufacturers, these figures 
show March sales of $153,547,000, a 
13€;, increase over last year. The big 
gest gains were in iron and steci 
which ran 27°) ahead of last 
followed by men’s clothing with 24°, 
The 1,045 wholesalers reported March 
sales of $121,266,000, which is 12°; 
ahead of last year. Lumber and build- 
ing material companies are out in 
front, with gains of 5067; then comes 
machinery, with 387, and electrical 
goods, with 36%. 


ycoar, 


Weather and Retailers 
Retail trade since Easter hasn't had 
the same Spirit it had in early April, 
chiefly because the weather has been 
for the movement of 
spring goods Yet Sears, Roebuck re 
ported the four weeks ending April 
23 I 


unfavorable 


as a record-breaker for the 
and others report a movement of 


period, 
bet 


sales at 


ahead of 


ter quality goods. Furniture 
wholesale are running 20°, 
last and they are particularly 
Linh } 
1 i 


strong on the Pacific Coast, whi 


year, 
is 


a lot of residential building 


Rush for Cotton 


ws that some cotton textile 


The n 
mills had 


their production brought a bul g¢ of 


actually started to curtail 
buying in the gray and print goods 
market. The months 
have averaged less than 75°; of pro 
Stocks were increasing, and 


sales in recent 
duction. 
prices had dropped to the lowest level 
since May, 1933. They may be stabi 
lized at a higher level if the mills 
keep their production down. 


7% More for Farmers 

Resumption of benefit payments in 
March brought farm income to $528,- 
000,000 compared with $479,000,000 
a year ago. The first-quarter benefits 
were only $16,000,000 this year, 
against $172,000,000 last year; but 
with sales of crops thrown in, farmers 
had 7% more cash in their pockets 
this year than last. 


Freer Farm Spending 

They’ve been spending it freely for 
farm implements, tractors, wire prod- 
ucts, and mail-order goods. Their 
second-quarter income may not go as 
high above 1935 as the first quarter 
did, because, although they are selling 
more crops than they sold in the 
second quarter last year, the prices 
are lower. The increased sales are 
largely due to the fatter pay envelopes 
of industrial workers. 











S. G4eeze the Deadweight 


prom machinery of every hind 


Compare this year's truck with its predecessor of ten years ago. Its weight, price and cost of operation 
have been radically reduced, with no impairment of safety. In fact it is more dependable, more 
enduring than ever before. Among the materials that have played an important role in this striking 
transformation are the Nickel Alloy Steels. Through a partnership with Nickel, the simple steels of 
yesterday have been rendered tougher and stronger —more highly resistant to shock, stress, fatigue, 
abrasion and wear. Their greater strength-to-weight ratio offers every manufacturer the opportunity to 
cut down power consumption and replacement costs. Our experience in the application of Nickel to indus- 


trial problems is at your disposal. Send for List “A” of available publications on Nickel and its alloys. 





THE INTERNATIONAL NICKEL COMPANY, INC., NEW YORK, N. Y. 
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Heavy Industries Are Buying s oraaben Oe sak come 





Ther s iso a CSI ro nro 
Business Week survey shows they are ling 1: ter product . 
uStress ee surve y shows they are spent ing arger er prod ( inew oO ( 
, : . . . “ye . in ol ] C I \ { XC 
sums to revamp their capital equipment. 236 leading : | 
. . . , . _ 
companies reveal their figures. their programs by saying t 
fident that t f incr 
Ir the heavy industries have formed the value of the contract let. Since the first is at hand. Ce panics whose f 
iain barrier to complete recovery, that of the year, these 33 companies ha li i 
arrier is now well on its way to disap- awarded contracts for more than $84 struct » as R 
pear, because industries are doing a lot 000,000 Johns-Manv otter 
buying to modernize and expand A revival of the heavy industries is tio 
their plant and equipment ilso proved by the increased amount of 
july ; ‘ , : 
Last year they began revamping their construction Last year, commercial] Chemicals Build in South 
ypital equipment so as to get in better buildings worth $108,817,000 and in lr! 
shape to withstand competition [his dustrial buildings worth $172.467.000 which hav oving to t S 
year they are putting more steam into were put under way—a gain of 35% ind ttir lars t 
the same eftort and 64¢ respectively over 1934. This are attracted by the savings 
To learn what modernization work year, commercial building is up 740% sible through tl proximity of ra 
eading companies are doing this year, over the same weeks of 1935, and in- materials or of cons ne it 
Business Week asked about 550 of them dustrial building is up 105¢ particul t 
i 
vhat they had spent in 1934 and 1935 What has sed this surge ot wu Steel pl I f 
to expand and improve their plant and 
juipment, and what they expected to 
spend in 1936 for this purpose 
Good Response ,™= . . . 
, I What Industry Is Spending For 
Considering the mass of question Mod —_ 1E ° 
S » Wwe « + * 
. , , - 
naires descending on Orporations these ocdernizavion ane \pansion 
days, the response was most generous 
xceeding all expectations. 236 com \ \ 
anies reported ¢ ipital expenditures in Cor In thousar ! 
34 of $611,995,5 and in 1935 of Industr pa 1934 
$7 11,855,992 Automobiles 8 $$5?.413 $89.904 ¢ sil 
A smaller but still substantial number Automotive Accessories, Tires ; 11,088 13,4 ; 
f companies—16 supplied similar Chemicals uu 30,994 91,9 
: . Construction Materials 14 6.118 13.8 
figures for projected 1936 expenditures Food : bees ~~ 
These are cot pared in the accompany Household Equipment 13 1.84 5.00 11 ‘ on " 
ing table with their expenditures last Machinery, Electrical Equip 41 19,599 7 684 1 i x 
vear. The 169 companies spent $520 Merchandising 2 17,633 18 19 
- f . it , nd xpan Mining—Coal \ Ont ; 1.8 
5 ir modert? ratio and pan 
illo ; reales : , cay Mining—Non-ferrous & Meta 
ion last year; this year they expect to et ae 7 122 : ‘ - 
pend $630.308.084 Miscellaneous : 15,740 17,79 19 5 
If the same percentage increase be Oils 146,1 i71 $ 5.85 83,9 
, >< : 1, Paper & Paper Products 1 On¢ 4.85 ¢ 4.61 
ween 1935 and 1936 were applied to : 
14 I Railway Equipment R74 14,144 i 828 670 
‘ - 92 .. * Oo > . 
he 236 companies, it would give pros- Sesel & Iron 1? 35 146 101.19 9 a1.$4 135.413 
pective expr nditures this year of close Textiles 1 8.53 6,773 13 4,618 o74 
to $960,000,000, This probably under Fraction, Communication 185,903 £99,529 5 190.9 
states the case, because some of the a - $611,996 a7e1.asél 169 820 oxsa can 
bigger companies have not given their 
ox ‘ > roads* ‘ 12.712 ‘ , , > »2 
136 figures Railroads 149 212 I see 3 149 188,34 I 
. Ucilities: Power & Light 3400 170.000 237.463 3400 237.463 a8 
Rails, Utilities Added GRAND TOTAI 37KS $994,708 $1,217,621) 3718 $945.78 $1.178.9R9 
Business Week has rounded out its ‘ 
* Association of American Railroads +hlectrical Warld 
own survey by adding in the table similar 
figures for Class I railroads and the elec- 


tric power and light industries, bring- 
ing the total expenditures for both 1935 
ind 1936 well above the billion-dollar 
mark. 

In a _ second tabulation, Business 
Week on page 14 lists 33 companies that 
have made a definite beginning on their 
1936 programs, the nature of each 
project, where it is located, and the 
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INDUSTRIAL BUYING REVIVAL—This record of past and future buying by indus 
try is compiled from replies to Business Week's questionnaire on gross capital ex- 
penditures for plant and equipment additions and improvements for 1934, 1935, and 
projected totals for 1936. Not all companies were able to report their 1936 moderniza 
tion budgets, but 169 companies of the total of 236 did disclose the estimated size of 
this year’s program. For comparative purposes, 1935 expenditures of these same com 
panies are listed. This list of industrial concerns is not a complete record of indu 

tries listed, as are railroad and public utility totals compiled from other sources, but 
is indicative of industrial buying. 











Some of This 


Compa Proje 
Atlantic Refining ¢ Polymerization I 
Bunge Elevator Co Grain Elevator 
Cepro, Inc Grain Elevator 
Champion Paper Co Paper Plant 
Chemical Lime Co Lime Kilo 
Columbia Gas & Fleatric Co 230 Mi. Pipe Lir 
Crossett Lumber Co Paper Mill 
Crown Cork & Seal Co Plant 


I iM P Exhibition Build 
ord Motor o ex Sstiies 
General Dyestuffs Corp Factory 


General Motors Assembl) Plant 


Northern Natural Gas Cx Natural Gas Mai 


Northern States Power Cx 
Transmission I 


Put Service Gas & Ele« Distribution Impr 
I e Oil Co Refining 

Pipe Mill 
Repub! Steel Wire Mill 

Lis) st Furnace 
Sherwin Williams ¢ I 
S Calif. Edison ¢ 1) t & Trans 
Spreckels Sugar Cx Refinery Pl 
Union Pacific Coal ¢ Power Plant 
lL. S. Pipe & Foundry Power Improvem 
Urah Power & Light Steam Power P 
Viscose Co Factory 


Companies 





Stamping Plan Grand Rapids, Mich ,000,000 
Hammermill Paper Co Power Plant Addition Erie, Pa. $00,000 
Jones & Laughlin Sheet & Strip Mill Pittsburgh, Pa 23,500,000 | 
S. H. Kress Store Atlanta, Ga 600,000 
Ludlow Sales Corp Factory - Edge Moor, Del 1,500,000 
Mesta Machine Co Plant Homestead, Pa "$0,000 
Montgomery Ward Story Addition Portland, Ore 750,000 
Nebraska Cons. Mills Grain Elevator Denver, Colorado 350,000 

Express Service Bidg 
New York Central R.R ) ind Power Plant . Syracuse, N. ¥ $81,000 

Rails, Track Fastenings New York, N. ¥ 4,100,000 
Niagara Hudson Power ¢ >,000 Mi. Rural Distribution 

Lines Buffalo, N. ¥ 2,500,000 

Norfolk & Western R.R Storage Yard, Trackage Roanoke, Virginia 5,000,000 


Substations, Generating Plants, 


Year’s Projects 


$00,000 


———————— 
Lecality Amount 
nit Beaumont, Texas $1,500,000 
Minneapolis, Minn 100,000 
Shakopee, Minn 700,000 
Houston, Texas 4,000,000 
. Bellefonte, Pa $00,000 
T . Indiana to Mich 3,500,000 
Crossett, Ark 1,000,000 
Philadelphia, Pa $00,000 | 
ing Dallas, Texas 1,000,000 | 
River Rouge, Mich 1,000,000 
New York City 1,500,000 
= | 


Southgate, Calif 


ns—1l00 Mi Omaha, Neb 000,000 


ines Minn. & Ne Dak 3.365.000 

wements New irk, N ] 2,000,000 
Toledo, Ohio $0,000 | 

Youngstown, Ohio 500,000 

So. Chicago, Ill 1,000,000 

Cleveland, Ohio 1,300,000 

Chicago, Hl 500,000 

nission Lines. Los Angeles, Cal 2,350,000 

. Woodland, Cal 1,500,000 

. Rock Springs, W y« 00.000 

ent .Chattanooga, Tens 600,000 

int Provo, Utah 1,600,000 


. Meadville, Pa 


,000,000 


$85,196,000 








WHO, WHAT, WHERE, HOW MUCH?--H 
on construction programs since the first of 
their projects, where located, and how muse 
materials for such programs or providing 
(Data from Engineering News-Record.) 


finishing capacity; and the reason is the 
growing importance of the automobile 
industry and of other consumer indus- 
tries which buy the lighter steel prod- 
ucts. 

The power and light industry, whose 
volume has exceeded that of 1929 
under the combined pressure of increas- 
ing domestic and industrial demand, is 
planning to spend $118,461,000 for 
generation purposes, and $232,047,000 
for transmission and distribution. It is 
expected that 31,664 miles of rural 
lines, serving 92,694 farms, will be 
built. Very, very little of this will be 
paid for by the government. 

The absence of the railroads from 
steel and equipment markets has been 
a serious handicap to recovery ; but now 
the railroads are buying new freight 
cars, streamlined trains, and air-condi- 
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ere are 33 companies which have embarked 
the year, together with a brief account of 
+h expense is involved. Companies selling 
transportation for materials, please nete. 


tioning. The Burlington, for example, 
has bought $5,000,000 worth of 
Zephyrs, and Pullman has spent $21,- 
500,000 in three years to air-condition 
its cars 


Lewis Wins in Autos 


Union elects slate pledged to 
his ideas. Steel industry is his 
next battlefield. 


JOHN L. Lewis and his Committee for 
Industrial Organization chalked up an- 
other gain this week by sweeping all 
before them at the United Automobile 
Workers election. Their entire slate of 
officers, openly pledged to work against 
the American Federation of Labor's 
craft union concepts, was elected. 





Homer Martin ts the new presid 
The executive council of the A. | 
of L. could hardly have suffered a: 
complete reb iff than was handed o 


the automobile workers. Last fall 
a provisional charter was issucd 
union, Pres. William Green 
A. F. of L. sachems appointed tem 
rary officers and set a probationary 
riod of one year. But the rank and f 
of the union automobile workers (t} 
are only 10% organized) have ki 
over the traces and are going their o 
way—which probably will be the sa: 
way the Lewis bloc is going 

Thus another industry will soon kn 
what it 1s to have the C.1L.O. activ 
lining up workers in single-industr 
vertical organization. Goodyear's strih 
gained prestige for the Lewis committ 
in the rubber industry, and now 
committee will lend its help in org 
ing the automobile builders 

On the labor front, all this 
that steel is the next big indust: 
which Lewis will attempt ind 
unionization, no matter how bitter] 
old-guard A. F. of L. leaders fight 
nove. But the steel manufact 
determined to resist unionization <¢ 


kind. 


Balk at Questions 


Business census is hampered by 
hostility of persons and firm-< 
questioned, 


WASHINGTON (Bx é Week I 

Hampered by a flood of federal 
and collegiate surveys and Y csi 
naires, which have roused the d 
of the American business man, the ¢ 
sus Bureau is finding the gathering « 
data for the business census a tough 
to handle. This census applies to ps 
tically all business except manufacture 

The difficulty has its roots in the 
rangement with Harry Hopkins’ Work 
Progress Administration, whereby th 
bureau was forced to employ 90°%° of 
its enumerators from the relief rolls. It 
meant the bureau has had no real con 
trol of its own employees, who were 
chosen and paid by an entirely different 
set of governmental executives. 

At once the workers found business 
men on the defensive, if not actively 
hostile. They had answered so many 
questionnaires and personal inquiries 
that they were fed up 

When this condition began to make 
itself apparent in Washington a good 
many people turned their attention to it, 
in an.effort to see what could be done 
It was suggested that the Central Sta 
tistical Board be empowered to limit the 
number of inquiries the government 
should turn loose on the public. But 
apparently neither this nor any other 
important remedial step is to be taken 
soon. 


BUSINESS WEEK 





























U.S. Chamber Plans Job Survey 


Its convention tempers last year’s belligerence, talks 
of a proper alliance with the Administration but 
underlines the word “proper.” 


WASHINGTON (Business Week Bureau) 


In its annual convention this week, 
the Chamber of Commerce of the 
\'nited States alternated criticism of the 
Administration, particularly of its tax 


policies, with expressions showing recep- 
tiveness to toward conciliation. 
Harper Sibley, its president, 
lected a year ago on a “no quarter 
slatform, made a moderate speech, pro- 
posing a “proper alliance” between gov 
rnment and business to put down de- 
tructive and unwholesome practices, as 
in alternative to fighting it out on the 
issue of economic 
ernment control of all business, good 
and bad alike 

Although lack of confidence engen 
dered by the Administration's conduct 
was still a familiar refrain, the Chamber 
shied off from an anti approach in the 
consideration of future policies 


moves 


who was 


freedom versus gov 


Com.- 
merce Secretary Roper, back after three 
years’ absence from the Chamber's plat- 


form, reciprocated by asserting that 
prompt action by business to maintain 
proper wages and hours will take 


i I 


bureaucracy out of government 


Speaking for Roosevelt? 

Inevitable, of course, was the ques 
tion whether Roper’s viewpoint is per 
sonal or whether he was presenting the 
belief of the Administration that the re- 
sponsibilities assumed during the emer 


gency do not properly belong to the 
federal government but should be 
turned back to business Sec. Roper 


disagreed with his chief by advoc iting 


that cach industry study how to improve 


productive operations in order to lower 


International 


CHAMBER KEYNOTES—Thomas 


J. Watson 


prices and increase ind 


imption 
employme nt 
red by the 


The doctrine off« 


in his New York speech a few days 
earlier was that reducing the cost of 
manufacture does not mean more put 


chasing power and more goods con 
sumed. 
the 1 
sumption 


It was the President's view that 
29-33 period showed that con 
actually declines with a d 
clining price level 

Such evidence of disagreement in the 
Administration’s economic strategy puts 
amusing emphasis on the declaration of 
Lewis H 


Manville, in his forceful presentation 


oT 


Brown, president of Johns 


industry's case, that when repeated 
passes and end-runs have failed, it's 
about try 
through the line 


time to driving straight 


Main Problem—Reemployment 
The didn't 


the fact that reemployment is the 


t 
t 
} 
t 


Chamber meeting blin! 
domi 
del 


were skeptical concerning what 


of the 


nant problem but individually the 
gates 
could be done about it 
labor 


reciting their experiences in 


in view 
attitude of They were grave 1 
taking on 
new hand 


pablus 


[he government owes me a living 


I didn’t have to work this hard on 
WPA.” 

Consequently there was cordial aj 
prov il of Mr. Brown's suggestion that 
relief be administered locally by non 
partisan committees of n¢ ighbors 

The Administration's refusal to take 
2 count of the unemployed was men 
tioned with pointed regret. Sec. Roper 


promised that such a census would b 





Business Week 


of International 


taken eventually A x. 2 ling 
factors hav pecn looked into.” 


Whether or not s§ ma census wy 


portant, M Ropers lame ¢ xp! f 
ot why it should not be taken 1 

a shadow on the Administrat 

cerity li vith the loy 


Labor Needs 


Survey of 


Much more forthright w 
of the Chamber's board of dir tors if 
thorizi y of ] 
city to absorb more labor Proy i | 
john W. O'Leary president of t M 
chinery & Allied Prod slr 
is a mil t anti-Ad st 
the insp1 n tor the survey 
the foregone « sion that uu } 
cannot em} lo more workers wl 
there is no more work to be done: and 
that it has no reserve out of which t 
pay Waves other than sales to customers 
thus turt né back the President's 1 
mand for increasing payrolls with a 


counter-demand that the Administration 
, - : 

adopt polt mes that will stin iat ! 

ness by restor onfidenc n the gov- 


crnmecn 


Regardl s of the Admuniustrat: 


titude. however. business ts on th spot 
It has an unpaid bill of $1,500,000,000 
} 

for relief in its pocket and the certainty 
of another I} yuunt of tl latte 
will depend however, on the extent that 
men can be transferred from relief roll 
to | iyrolls by next spring H 
Roper's 10 points on what business can 
do, although offset by « yually f b] 
specifications of I tl Adi t 
tion can do, are very pertinent 

A survey by | IsiNe Ss of its own ¢ 
ployment necd suggested by Roper 
was antici} { by the Chamber, and 


the American 


invited to 


probably be coop rate 

His other proposals are that busi- 
ness 

Pass on to the consumer the benefits 





Herre af 7 
of Johns-Manville (center) presented convincingly the case for 





Business Machines and chairman of the American Committee of 
the International Chamber (left), spoke temperately for fair 
play in criticism of Administration policies. H. 


Lewis Brown 
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Harper Sibley, pres 
for 


private enterprise in recovery leadership. 
ident of the (right) asked 
government cooperation with business 


Chamber earnestly constructive 
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of lower costs resulting from improve- 
ments in production processes. 

Form committees for a comprehen- 
sive study of technological unemploy- 
ment and methods for speeding up 
transfers of replaced workers to other 
fields. 

Stimulate the durable goods indus- 
tries by replacing obsolescent and de- 
preciated machinery. 

Develop a home-building program, 
privately financed and adapted to local 
needs 

Make an aggressive bid for more for- 
eign trade all along the line. 

Undertake research to devise a plan 
of long-term useful public works. 

Study how proper relationships should 
be maintained in individual industries 
between production and the wages and 
hours of ljabor. 

Encourage the states and communi 
ties to reassume their social responsibili- 
ties aS soon as possible. 

Use every possible channel of ap 
proach for effective cooperation between 
business and government. The last 
seems to be a tip to “work through 
Roper’; and Mr. Roper, indeed, did ad- 
vance in the opinion of many of his 
listeners. He was equal to the occasion 
and there would have been no sympathy 
for him if he had botched the job 
Need New Techniques 

The keynote of the round-table ses- 
sion on increasing employment con- 
firmed Mr. Roper's view that the most 
effective approach is through increasing 
consumption, which, in turn, can be ac- 
complished by developing new  tech- 
niques and products, by increasing sales 
efforts, and by lowering prices. False 
trails to be avoided were defined as 
limiting hours and hindering the use of 
labor-saving equipment. 

Legislative strictures, present and pro- 
posed, on distribution were condemned 
as an ultimate injury to independent dis- 
tributors. What they would save 
through the Patman-Robinson bill, esti- 
mated at 1¢ per dollar of retail sales, 
is negligible, according to Carl W. Dip- 
man, editor of Progressive Grocer, as 
compared to the nickel to be gotten out 
of good merchandising practices. 

A serious handicap on the free flow 
of trade was pointed to by Thomas H. 
MacDonald, chief of the United States 
Bureau of Public Roads, who predicted 
that, unless the diversion of state gasoline 
and motor vehicle taxes is stopped, the 
states’ highway construction program will 
fall off 500% by next year. 

Watson for Moderation 

Thomas J. Watson, president of the 
International Business Machines Co., 
and chairman of the American Commit- 
tee of the International Chamber of 
Commerce, united with Mr. Sibley to 
give the meeting a milder tone, as an 
antidote to drastic attacks on the Ad- 
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ministration. An unbiased view of past 
Administrations, asserted Mr. Watson, 
shows that not one of them ever con- 
tributed 100% to any program of na- 


tional welfare, but that, on the oth 
hand, every Administration—includi: 
the one now in office—has contribut« 
a great deal. 


Senate Will Modify Tax Bill 


But will retain essential point—the attack on thrift. 
Pressure from small corporations may force other 
changes against Roosevelt’s wishes. 


WASHINGTON (Business Week Bureau) 
~—While the Senate will rewrite the tax 
bill just passed by the House, the pros- 
pects are that its essentials will not be 
destroyed. Just modified. The funda- 
mental thing, the start on the road to 
transform thrift and saving for a rainy 
day from economic virtues to economic 
vices, will be preserved. 

The theory of the bill’s main author, 
David Cushman Coyle, is that saving for 
a rainy day just makes it rain harder. Not 
that the senators really have swallowed 
this new economic theory, any more than 
the huge majority which pushed the bill 
through the House has swallowed it. But 
orders is orders when they come from 
1600 Pennsylvania Avenue these days. 

Incidentally, pressure from the little 
and the less successful corporations is 
mounting rapidly, and may easily make 
more of a modification of the bill in the 
Senate than the President expected 
This pressure was demonstrated by the 
yielding of the House Ways and Means 
Committee on the matter of corporations 
heavily in debt and trying to pay it off. 
Under the present draft, taxes on the 
net earnings of such corporations (leav- 
ing out very small ones) will be just 
what they are today—15%. The com- 
mittee had figured 224%. And even 
that was a departure from the Roosevelt 





idea, as Business Week has pointed out 

There will be a heavy drive by bus 
ness representatives before the Sena 
Finance Committee against the doub 
and triple tax involved in many i: 
stances in the tax on dividends receive 

The President is very keen for ti 
Senate to retain this tax. To eliminat 
it would be to wreck the revenue-pri 
ducing qualities of the bill. It wou! 
make the expected returns so small th 
retention in part of the existing corp 
ration income taxes would be almo 
inescapable. And as a matter of fact 
such retention is still the best guess c 
Senate prospects. 

Sen. La Follette’s fight to increase i: 
come taxes on incomes below $50,000 
year, very distasteful to the President 
will flop again this year as it did la 
But there will be more talk about it ar 
this will tend to convince the count: 
that taxing the little fellows directly 
the certain next step—to come soon aft« 
election. 

For the big outstanding fact is th 
this new tax bill is only a start on tl 
taxes that must come. That even if it 
raises all the money Administratior 
spokesmen on Capitol Hill claim 
which it will o0/—the government wi 
still be going into debt at the rate of 
about three billion dollars a year. 


me 


icom 


MOVING AGAIN—The waterfront “showdown” between San Francisco shipping em- 
ployees and employers turned out to be a showdown right enough, but with Judge Max 
C. Sloss dealing the cards. Federal arbitrator under the 1934 agreement, Judge Sloss 
got both sides to agree to let him settle disputes, and exacted promises of cooper- 
ation which lead to hopes that peace on the docks may have come to stay. 
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MAKERS OF MOBILOIL SALUTE « 
QUEEN MARY ON SEA TRIALS 


200.000 H P. ENGINES, SOCONY-VACUUM LUBRICATED, PASS FIRST IRISH SEA TRIALS 
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TIMELY TOPIC—Socony-Vacuum Oil Co. is one of the enterprising American Seme 


(listed BH 


the use of their products in the Queen Mary. 


than most, 


Truckers’ Civil War 


New association of local cartage 
men fights long-distance truck- 
ers on pickup question. 

u "ee f Bure an) 
inde 


WASHINGTON (Busine 
Designed to appeal to 
endent spirit of local cartage men, a 
tormed to 


defend their business from invasion by 


the 


ew organization has been 
railroads and over-the-road truckmen 

American Trucking Associations, Inc., 
has been assiduously trying to court their 
goodwill, in order to solidify its posi- 
the representative of all types 
of truck operators. But the demands of 
one group conflict with those of others. 

The new organization, known as the 
National Local Trucking Associations, 
Inc., is headed by Philip A. Smith, Jr 
president of the Smith Cartage Co., of 
Chicago. Charles P. Clark, a former 
NRA deputy administrator of the truck- 
ing code, has opened offices in Wash- 
ington as its commerce counsel 


Likely to Make Trouble 


If N.L.T.A. becomes a full-fledged 
organization, it will probably make life 
miserable for the A.T.A., also for the 
Interstate Commerce Commission, which 
is confronted with several nice problems 
in regulating cartage operators under the 
Motor Carrier Act. They are subject to 
practically all the provisions of the new 
law but are not required to file tariffs if 
their operations are confined to certain 
zones Sefined by the ICC. 

A. T. A. is seeking a special classifica- 
tion for cartage men, providing special 
regulations of their rates, bills of lading, 


tion as 
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Mar28’36,p.37) which are tying advertising campaigns to the news about 


Socony-Vacuum went a step further 


used a wireless photograph and added an up-to-the-minute touch. 


insurance Safety requirements, equip 


standards, and labor This 1s be 


ment 
Cause Cartage men render a peculiar serv 
ice which varies widely with the locality 

Big frogs in small puddles resent in 
ke to 
claim to pickup 
They contend that 
investigation into such 


1s should 


trusion. The cartage men would I: 


! 
establish an cx 


lusive 
, 

and-delivery 
the ICC's 


SCTVICC by 


SCTVICC 
urrent 
cover 


railroa also 


service by long-distance truckmen 


Univex Goes Places 


Takes over Norton camera; sells 
1,000,000 of cheaper model to 
one buyer. 


“Let me see one of those little Univex 
cameras ; 
That request, apparently, was made a 
t 


great many times in the past three years 
I 


in department stores, drug stores 
cigar stands, camera shops. Produc 
tion figures of the Universal Camera 
Co., which make Univex and sells 


Belgian-made 10¢ film to fit it, were 
around 2,600,000 for 1934; the figures 
for 1935 are not divulged by the com 
pany but the trade estimates them at 
better than 3,000,000. And the trade 
agrees that Universal President O. W 
Githens and Vice-President J. J. Shapiro 
have something 

This year, they will have even more 
They've taken over the Norton 
camera, which has been a pesky rival 
and will sell it as the Norton-Univex at 
50¢. The “standard” Univex sells for 
39¢, but this year the Universal com- 
pany won't concentrate on that original 


just 


/ 


Closing the Gap 


{ 
tentior | 
me s pany f 
ing it Bu S< 
it has ge | a | i 
man ime s 
px vith it [ S 
Norton-Univex at 5 f 
it $1.50 le luxe’ at $ 

I} big talking point t 
this year will be Univex’s ott 
prints from film which meas 
FP ge GP ag This is to b 
by selling the lealet level per 


value of a method which print i 
picture ing the developin 
at relatively minor cost And tl 
camera-user's mplaint again 
ape stam] res ilts will he ver 

The ompany’'s idvertising campaigt 
handled by the Franklin Bruck Ad\ 
tising Corp., will include full 
some 30 newspapers, and color ad 
ing in 43 magazines 


Sears’ House Plan 


General Houses, Inc., makes 
houses; Sears sells things to go 


PREFABRICATED by General H 


Inc., in ooperation with Sears R 
& Co ! i ¢ 
wholly vy fy I ( { 
tne } I Le ivOoa i M 
Altho r Te kn : 3 
i GC Houses " 
ething n the way of 
} iced house 1 expern 
losely gi ira¢ I < een | l } 
prevailed that when the news | 
uuld be something sensational that 
the new houses would be t! t 
which Sears on nore w 
big push for building busine 
However the latter guess wv 
as Sears is not going to sell 
nouses Instead through the 
ment ol special fitting, hxture r 
ture and other urticles | t 
suited for use in these | 
through ooperation ith Ger 
Houses, Sears hopes to bor 
many of its departments 
Following the pra tice of I 
best merchandisers in the 
field, two lines are offered—standard 
and de luxe—on which the 
from $3,748 for a 4-room ‘‘Standar 


house (erected and ready to move in) 


$7.000 for a 6-room “de lux model 
There are over 200 plans from 


make selections. Among the “extr 











GENERAL. SEARS General Houses, Tne. built thi, house, will party —-the 
mantulacture at ind ell it But Sear Roebuck i an omntere ted it ts expected 
I ' lu jurpme it mn ] Scars oft i Do out I i 
toma oil-trred heater, wont owners of a nen ib { lot valued 
mnditionin ibinet sink na $1,000 need pay dows only $4375 to 
tchen ibinet ( yt hese Grencral ho S fi on 
Layers of al n butldat if roperty ul thereatter ynthly 
{ . to Dourd be im ivments ol ip} ximately $28 p! sn 
valls provid il tu ind taxe I k | the sheritt 
i nm against hea imal ce 1 Vly im i i \ s the buyer ows 
nm tt is but tourt I ta nit I f 
| n ( ( { | ( Is th ) 
ty] n MZ { | ly prel i thet 
oO a » be ib] ny \ 1 aiff nt hnique I 
iro plan bh) xterto Va ist { ‘ 1 thro 
f insulated fi resistant to l ilding f | \ nn | 
t board ind th rio ! 1 Cron | House It lining 
t of th lat Vp ( ) NI ! il [ oryvan I bxce 
I} hoor ima ho > al or « nt na | ‘ 
iy be had cov ed with wood { Ss nec iry tor any ho b | 
linole if if} cA ! I R ol I 1 ch It t by {¢ il 
| i copie { ul ! ho : rvi tron of tl oO 


Wash Suits Go Feminine 


Trends in women’s fashions give an extra boost to a 


promising season in summer suits and suitings. 


WASH suits, after a long battle again 
Mmascuition onservatism whi 
ring the imate im matiot 
ne they hay been ado | 
men styles 
Phe assurance that wash fabrics whi 
have been designed tor male suits at 


i heavy demand in women’s suits 


ikes manutacturers readjust their al 
eady high expectations for the season 
The cheering section includes laundrics 
ind laundry equipment manutacturers 
He who caters to the vagaries ot 


female fashions is doomed to nail-biting 
Suthcient to the bl 
thereot Suppliers are tilling the extra 


day ws the yessiIng 


orders tor women's tailored suits with no 


thought of what next year’s smart woman 
will wear 
Ihe textile makers are reassured by 


the knowledge that men’s wash  sutts 
have made the grade. The male's habit 
is hard to shake. A survey by the Fat 


child Publications predicts a21Aa%w u 


rease in men’s wash clothes for thts 
summer over last. The 1935 demand 
ran 38°; better than 1934 

18 


p 
, ot tl volume n whit 
tsa lant toward ok n h 

il iS! 1 fores na eota 
blir he vol in these colors 
P tem i ta ms a t the cpt 

i of Goodall’s Pal Beach sutts 

C;00d reports Of if l Ol 

orders so far this year over the sa 

period of 1935. It has made important 
changes tn price and selling policies 

On five of its scaple patterns, ret ulers 
ire given a return privilege A suit un 
sold by Sept. 1 may be sent back, the re 
tailer being credited with all but $1 ot 
its cost (Bu \ ) 4 fh?) 


Palm Beach suits will retail at $16.75 


this year. This ts $1 more than last year 
but $1.75 under the 1934 price. Palm 
Beach cloth is selling heavily for 


womens summer suits ( The company 
makes its Palm Beach suits for men but 
has not yet the 


women's garments.) Innovations 


making of 
this 
are Palm Beach ties (retailing at 
and $1) and dressy hats of Palm 
Beach ($5 each) 


gone into 


year 


OorXv¢ 


new General prefabricated homes will offer 


a market 


for many furnishings produced by Sear- 


ri for mens sur 
iyon fiber but with a 


ool D> 


in this 


ude from staple r 
mbling 
Pont’s “Congo is im] 
lik ld the 

scnsational increases in sales. Su 


ul if 


vortant 
Some of yarnmakers 


these materials ret $18 


Competition research for 
bett 


ctter summer fabrics of wool 


1s stimulating 


Heavy sales of men’s slacks are 
the current trend 
wearing coats and trousers of 

Slim young ladies 
slim) 


turthe 
boosted by toward 
different 
(and others 
buying slacks 
Thus they are able to carry their passion 
tor pants into the great outdoors 

In its present state, the laundry indus 
try can all the extra dollars that 
washable summer clothes will bring to 


colors 


not so are also 


use 
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t But the blessing has its drawbacks months out of the year. o pyi 
Spec ial machinery has been designed for al tloor space, producing no | 
the ticklish job of pro; rly pressing and Laundries { now 
finishing wash suits bq ipment manu ower-prool preparation 
facturers are pushing thes installations. mozstur mpart a better finish 
Southern laundryowners ar happy b tend tl life of a pressin (| 
ause they have an extended hot scasor osts re un about the sas ist 
ind the wash suit has been with then n, ranging from a low of 4 per 
long enough for a proper cleaning tech- in the Midwest. to a top of 90¢ it 
nique to develop. Their Northern and East and the Far West. Southern pri t 
Western brothers are just learning are a vood deal less. The high cost of 
(among other things) that the special upkeey encouraves the trend away tr 


machines must stand idle for, say, nine dea 


Here Are Air-Conditioning Facts ° 


Business Week survey shows that unstable newcomers 
are being squeezed out. Industry expects 51.8 ¢ 
sales gain this year. Some firms specialize. 


THE air-conditioning industry entered wayside, and the Basin Week list of be 
its 1936 selling season with a collective manufacturers, which in 1935 grew to 
sales quota of over $73,000,000, which 81 names, was pared down to 64 by this be 
is 51.8% more than the $48,000,000 ot survey. Six companies have failed 


actual sales in 1935 14 others intend cither to make ther 
higher than those in 1934, many ob- tioning, or to make only some specialty 


too modest and that the final score will two real newcomers, one of them a lars 





show more spectacular increases responsible manufacturer, well knows 
All these and other figures and a mass_ in an allied industry, the other newly o1 
of interesting facts were developed ganized but already well financed and 


through a survey of the industry by planning to bid for a sales volume of 


Business W eek $750,000 this year on 


The dithculties which the industry Many manufacturers have decid 


1 ty 


suffered in the past two years are being specialize in a few general types rather pr 
ired by the inevitable washout of the than to attempt supplying all different ol 


driftwood Looking like a natural for requirements pr 

fairly easy sales and quick profits, the Furthermore, in air-conditioning 

industry was attracting some newly pro- in the a tomobile industry, most mat 

moted companies and not a few gasping facturers are not attempting to n 

old-timers who could no longer make a_ facture equipment in its entirety but ca 

vo of it in their regular lines stead are buying certain parts or unit | 
These aspirants ar falling by the from manufacturers who spe 


Since the 1935 sales were 56.89 old products and forget about air-condi p 
| 


servers think that the 1946 quotas are or accessories. Apparently there are only for 
| y 


[his is part tr 


, Complete Units Sell Better 
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AIR CONDITIONING 


What Types Were Sold 1935 
FLOW CHART 





For Smal! Stores and Shops 219 


For Large Stores. Theatres 
and Public Buildings 19 





$48 
Millions 


Industrial Installations 19.7% 


Complete Residential 17.9% 





Railroad Cars 10.75 















Who Sold Them 









Oraanization 
\ 


Manufacturers Own 







Piumbing,Heating and 
Ventilating Contractors 20% 





49% 








quipmen 





Retriveration Distributors 9.3° 


Distributors 9% 



















t naineers ana Contractors 


62%) 





- General Home Appliance Dist. 2.4% 
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utilities 2.2% 
4 Oil Burners and Stoker Dealers 1.9% 
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Airtemp, Inc 

American Air Filter Co 
American Blower Corp 
American Moistening Co 
American Radiator and Sed. San. Corp 
Automatic Products Co 
Bahnson Co, 

Baker Ice Machine Co. 
Betz Unit Air € ooler 
Bryant Heater Co 

Buttalo Forge Co. 

Burgess Battery Co. 
Carbondale Machine Corp. 
Carrer Corp. 

Chicago Air Conditioning Corp. 
Clarage Fan Co 

Copeland Products Co 
Corozone Co, 

De La Vergne Engine Co 
Delco Frigidaire Conditioning Corp 
Economy Baker Co 
Emerson Electric Mtg. Co 
Fairbanks, Morse and Co. 
Frick Co. 

Furblo Co 

Gar Wood Industries, Inc. 
General Electric Co 
General lron Works Co. 
Grinnell Co., Inc. 
Heetrozone Corp. 

Hexel Radiator Co. 
Holland Furnace Co. 





Air-Conditioning Manufacturers—1936 


Ile Electric Ventilating Co 
Ingersoll Rand 

Kauffman Air Conditioning Corp 
Kelvinator Corp. 

King Zeero Co 

Lewis Air Conditioners, Inc 
W.E.I ong Co. 

Mellish & Murray Co 

L. J. Mueller Furnace Co 
National Korectaire Co 

John J. Nesbitt, Inc 

Norge Div., Borg-Warner Corp 
Parks Cramer Co 

Pennsylvania Engineering Co 
Rudy Furnace Co. 

Russell Electric Co 

Savage Arms Corp 
Scou-Newcomb, Inc 

Servel, Inc. 

Standard Air Conditioning, Inc 
Strange Air Conditioning Corp. 
B. F. Sturtevant Co, 

The Swartzbaugh Mfg. Co. 
Thermal Units Mfg. Co. 
Timken-Detroit Axle Co 

The Trane Co. 

U.S. Air Conditioning Corp. 
Vilter Mtg. Co, 

Waukesha Motor Co. 
Westinghouse Electric and Mfg. Co 
X. L. Refrigerating Co 

York Ice Machinery Corp 








breakdown ot types and selling chat 
nels, made possible through this surve 
Ihe sales tigures tor large installa 
tions in theaters, department stores, and 
public buildings having been boosted 
substantially through government orders 
that totalled many million dollars, some 
observers believed that that type would 
account for the largest slice of 1935 
sales. Instead, small stores, restaurants, 
beauty shops and so forth were th 
largest buyers, taking 21.90 of the 
total, and it ts predicted that their pur 


chases will be even larver thts year 


Chains Big Buyers 

Chain stores have contributed sub 
stantially to sales in this class, becaus¢ 
they have the money to make any needed 
investment. After discovering that air 
conditioning helps to boost summer 
sales, they do not hesitate to order the 
installations, and in fact several nation 
ally known chains are air-conditioning 
all stores where the cost is warranted 

Substantial increases in sales volume 
are expected in the industrial and resi- 
dential groups Many manufacturers, 
particularly those in the confectionery, 
drug, and food field, have learned that 
year-round conditioning makes possibl 
much more accurate control of processes 
greater uniformity of products, and 
much less spoiling 

Architects and builders of higher- 
priced homes hear the query, “Is it go 
ing to be air conditioned ?”’ with increas- 
ing frequency 

Next to the manufacturers them 
selves, the plumbing, heating, and ven 
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trating contractors were the big ge yt 


ile ’ butlders chalking up 200% oft t! e 
total. The plumber’s knowledge of pip 


ing, wall construction, installation of 
lucts, and clectrical control apparatus 
gives him an advantage 


Special Training Required 

Although two groups distributors 
ot refrigerators and those dealing ex 
lusively in air-conditioning ¢ juipment 

each accounted for only 9% of the in 
dustry’s sales in 1935, they ar expect 1 
to make a better showing tn the tuture 

Only in recent months have long-~ 
tablished manufacturers of refrigerators 
and heating plants entered the field 
They are not appointing agents or dis 
tributors for their air-conditioning 
equipment except such as are financially 
ind otherwise equipped to do the right 
kind of selling and service job, and 
moreover are requiring sales and service 
men to go through a regular course of 
training 


Distillers’ Battle 


New bottled-in-bond regulations 
and other changes are fought 
over in Washington hearings. 


WASHINGTON (Business Week Bureau ) 

Sweeping changes in the govern- 
ment's regulations on labeling and ad- 
vertising of distilled liquors are under 
consideration by the Federal Alcohol 
Administration, and a series of public 
hearings to consider proposed amend- 


ments to existing rules have been starts 

One was held in Washington t} 
other day to thresh out the question 
the regulations governing the use ot t 
familiar old bottled-in-bond label, Ar 
other is scheduled for May 15 to 
ider other amendments 

FAA is expected to stand pat on 
new bottled-in-bond regulations sa 
to protesting distillers and distributo 
Conform with our standards or 


ising the label 


Canada’s Laws 


Canadian and British distillers as v 
is makers of West Indian rums a 
French brandies have been leading t 
American rivals a i:vcly chase wit! 
obvious advantages 

Canada permits the adulteration 
whiskies with 1067 of younger wh 
or neutral Spirits to compensate for tl 
natural evaporation from the bart 
Also the Canadian distillers are allow 
to add a sutticient quantity of distil! 
water to lower their product to 
degree prool 

These steps are forbidden in 
United States, and distillers from K 
tucky, Maryland, Ohio, Illinois 


Pennsylvania, backed by representatis 


of distributors, contended that fore: 
rivals are allowed what amounts to 
double standard—-one for home cust 


ers and a much lower one for the A 


Trade Pact Rapped 
Hull King tra 


Incidentally — th 


agreement came in for hard raps tt 
disgruntled Ameri dn listullers 
In the May 15 hearings a number of 
| ’ 


important points are to be onsid 


including the marketing of variou 
of corn whisky under a label cau 
age for the full period of storage. Tt 
present regulations provide that a 
in only be claimed for whiskies k 
in charred oak containers 

Standards for highballs, cocktails, gin 
fizzes, and other mixed drinks, which 
the existing regulations fail to recog 
nize, also will be discussed 


Air Conditioning Sales and Quotas 


asi inon 
Boilers 1934 


-~ SO Manufacturers | 

Quote for 1936 

$73,225,000 7 
| 





1935 1936 





70 

P a 
- ; 

59 Manufacturers 

Sales $48.244800 ru 

b so ; 

| 
40 
40 Manufacturers 


Sales $24,616.000 
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COMPTOMETER METHODS 
SPEED KRAFT CHEESE 


igure urorle 


“SINCE adopting the “Comptometer’ Peg-Board 
method, we have eliminated unnecessary copying 
of figures, reduced errors, eflected substantial sav- 
ings, and are producing figures earlier than ever 
before,” writes the Genera! Office Manager of 
Kraft-Phenix Cheese Corporation. 

“The ‘Comptometer’ Peg-Board combination is 
used on our sales analysis, farmers’ milk payroll, 
expense distribution, truck delivery accounting, 
and for consolidating various reports. I might add 
that we maintain a centralized ‘Comptometer’ bat- 


tery where most of our figure work ts routed.” 


Because of their extreme flexibility, “Compt- 
ometer” methods can be applied profitably to 
nearly every type and size of business. For full in- 
formation regarding “Comptometer” methods and 
equipment, phone the District Manager of the 
“Comptometer” office in your locality, or write 
direct to Felt & Tarrant Mfg. Co., 1733 N. Paulina 
Street, Chicago, Ill. 





At right is shown a unique application of the Peg-Board 
—check writing. More than 20,000 checks are written 
monthly at Kraft’s Chicago office and mailed to farmers 
in payment for milk. The check, containing production 
figures which serve as farmer’s receipt, and the payroll 
record are made simultaneously with one writing. All 
figuring, of course, is handled on the “Comptometer.” 
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Follow 
THE LEADERS 
with 
MUTUAL 
PROTECTION 








. \ i 


The early mutual fire companies supplied thew 
policyholders with metal jire-marks 
to put up on their houses 


It is a problem to many buyers of in- 
surance to know what kind of in- 
surance to buy. 

A convincing answer is the ex- 
ample of outstanding industrial cor- 
posses of the country who have 

een Mutual insurance policy- 
holders for many years. 

Ic is significant that these seasoned 
buyers of insurance turn to Mutual 
companies for protection and for the 
considerable saving in cost they offer 
toany policyholder—corporation or 
individual, 

The savings which Mutual fire in- 
surance companies are able to make 
for their policyholders come from 
economy and conservatism in man- 
agement—from intensive and intel- 
ligent fire prevention effort. 

These savings, under the Mutual 
plan, are returned to policyholders. 

Mutual fire insurance offers prop- 
erty owners a sound, stable and 
unfailing protection for their invest- 
ment—at the lowest cost. 

Any property owner will find in- 
terest and value in a booklet on the 
aims and accomplishments of Mutual 
fire companies. It will be sent on 
request. Address the Federation of 
Mutual Fire Insurance Companies, 
919 No. Michigan Ave., Chicago, IL 


MUTUAL 
FIRE 
INSURANCE 


An American Institution 


Com paniesand the 
American Mutual 
dlili:ance ltiaa 
symbol of sound- 
ness and stability 


This seal identi- 
Jiesa member com- 
pany of The Fed- 
eration of Mutual 
Five Insurance 




















Lumber Builds a Program 


Manufacturers rejoice as national association set; 


forth on vigorous promotion program. 


RIsEN phenix-like out of the ashes te 
which the NRA debacle reduce 
years of cooperative effort, the lumber 
industry last week pot away to a new start 

The occasion of this rebirth was the 
s4th annual mecting of the National 
Lumber Manufacturers Association held 
it the Blackstone Hotel, Chicago 

Those who know what happened to 


the N.L.M.A. under the NRA, marvel 


| not merely that it has survived to have 


another annual meeting but that it has 
snapped back into action so fast and 
furiously. Support of the national asso 
ciation had shrunk from 16 groups be 
fore NRA, to three groups in 1934 
resulting in more than corresponding 
shrinkage in its income and activities 

Soon after the Schechter decision 
voided the NRA a small group of 
staunch supporters of the N.L.M.A 
under the leadership of J. W. Watzek, 
Jr, president, and Dr. Wilson Comp- 
ton, secretary and manager, began the 
rebuilding process. They have been so 
successful that when the Douglas Fir 
Plywood Association “joined up” just 
before last weck’s session there remained 
only one other eligible group to bring 
under the tent 

The history-making part of — last 
week's convention was that for the first 
time not only the lumber producers were 
there but also groups of representatives 
from all the major distributing agencies 
National Retail Lumber Dealers Asso 
ciation, National-American Wholesal 
Lumber Association, and National As 
sociation of Commission Lumber Sales 


men 


BURLINGTON TAKES UP TALKIES 


Patrons of the Burlington, rolling through 


[rade Relations Ce 


Lumber Industry was formed, t 
dustry-wide agency ol coop rati 
this trade Under chairmanshy ot ¢ 
W. Dulany, Jr., it expects not on! 
coordinate some of! tl intra-ind 


activities of the separate groups | 


to formulate and execute an ager 
campaign of lumber trade promotion 

Enthusiasts cite several practical 
sons for their optimism, of which t 
command special attention 

First, through Timber Engineer 
Co., N.L.M.A. has made available a | 
of patented timber connectors 
make possible much broader use of 
ber for structural purposes Place 
the market only in 1933, sales of th 
connectors in 1935 totalled over th: 
million pieces, and their availability 
held responsible for the sale or use ot 
approximately 200 million feet of lu: 
ber last year 

Second, the industry soon will hav 
in national distribution non-combustibl: 
rot-, bug-, shrink-, and waterproof lu 
ber products, treated by a process whi 
Underwriters Laboratories has reco 
nized as furnishing “practically nor 
flammable and practically non-comb 
tible’” wood flooring. This is expect 
to deprive competing products of o: 
of their most potent sales arg 
against the use of lumber 

Thus N.L.M.A. activities in build: 
and recapturing markets also are bei 
resumed and lumber men expect to t 
fullest advantage of the growing | 
ing boom. Boosters of forest conser 


tion as one of the N.L.M.A. activit: 





K " 


the Northwest at night when there's not much to see from the windows, get a kick 
out of the movies. The line tried out the plan for two weeks, had to hang out the 
S.R.O. sign. Now the sound film equipment is to provide regular entertainment 
aboard three crack trains. Films, Inc., will deliver the film, for five evening shows 


daily. A small admission price is charged. 
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For Insomnia . 





Life Insurance 











ANY a family man has the experience of 
4 | poe kept awake by worry. After dozing 
off, he wakes up with a start. What would happen 
to his family, if—? He hates to put it in words. 
But the bare fact remains that without him his 


family might be penniless. 


He can save a little —and does. But the amount 


may be far short of the money he needs to give 
him peace of mind when he wants to go to sleep 


and rest. 


Before Insurance beeame available, 


Life 





The Metropolitan issues life insurance in the usual 
standard forms, individual and group, in large and 
It also issues annuities and acci- 
dent and health policies. 


small amounts. 


The Metropolitan is a mutual organization, Its 
assets are held for the benefit of its policyholders, 
and any divisible surplus is returned to its policy- 


holders in the form of dividends. 
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comparatively few men had any way open to them 
to work out for themselves the size of the estat 
or the number of monthly payments necessary 
for the continuing comfort and support of then 


farnilie~ 


If you wish to avoid worry-induced insomnia 
why not talk things over with a Field-VIan? He 
will probably be able to show you how you ean 
safeguard the future out of your present income 

Telephone the nearest Vetropolitan office and 
ask a Tield-Man to eall or 


mail the coupon 





Metropolitan Life Insurance Co., 
1 Madison Ave., New York, \. ¥ 


Without obligation on my part, please send me 


information regarding the Family Protection 


Plan Poli ‘. 
Name 
Appts. 


(crry “Tare 











METROPOLITAN LIFE INSURANCE COMPANY 


Frederick H. Ecker, President 


One Madison Avenue, New York, N. Y. 


jtereu ' > 
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NO BANNER LINES—Yearly meeting of American Newspaper 


Publishers Association last week made no “streamer” stories. Rear row. from left: 
avoided conflicts (such as press-radio outbreaks) and reelected 

officials with a vote of confidence. Serving again are, front row FE. H. Butler, J. 5. 
from left: E. H. Harris, secretary; Jerome D. Barnum, president; W. G. 


saw to it that formal approval was given 
at this mecting to continuance of the 
forest conservation provisions 

The convention closed with the ele« 
tion of W. B. Nettleton, president of 
the Nettleton Lumber Co. (Seattle) to 


James G. 


the presidency of N.L.M.A.; I. N. Tate, 
vice-president, Weyerhaeuser Sales Co., 
to be president of American Forest 
Products Industries, Inc., and Wilson 
Compton as president of the Timber 
Engineering Co 


4-A’s Ponder Rate Dodging 


Advertising agencies’ convention thinks and _ talks 
about local rate differential problem—which closely 


affects the compensation 


WHEN the American Association of Ad- 
vertising Agencies meets in annual con 
vention and doesn't concentrate its d¢ 
liberations on the question how to pro 
tect the sacred 15% 
that’s news. And _ this 
of the agents in White Sulphur S; 
W. Va., h 

Nevertheless it doesn’t merit big black 
for although the 
agency commissions didn’t figure openly 
on the convention program, it did steal 
in through the back door to influence 
the course of general discussion 


The big problem before the conven 


agency commission 
weck's meeting 
mings 
can be classified as suc 
? 


headlines, subject of 


tion this year was the differential between 
local and national rates, and that prob 
nue 
perennial 


lem is related to the one of 


compensation 


Representatives Launch Fight 


Among advertising groups, it was the 


newspaper representatives who first got 


enescised a few years ago about the fact 
that a of national advertisers 
were placing their 
through local dealers and thus gett 
the advantage of the lower rates 
local copy. In the past year, the agencies 
have begun to manifest considerable in- 
terest in the problem. And last week at 
their annual convention in New York 
the newspaper publishers paused long 
enough in their freedom-of-the-press 


oratory to deplore the fact that a good 


number 
newspaper 


COpy 


neo 
nt’ 


on 
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that agencies get. 


many dollars were slipping through the 
hole in their rate structures. 

National advertising rates average 
10% higher than local rates in daily 
papers, and almost 6067 higher in Sun 
day papers. It-ts estimated that nearly a 
advertising space 1S 
Mats are 
the 


national 


third of 
bought on the local-rate basis 


dealers, 


sul plied to who schedule 
advertisement in the local paper. 
The loss which publishe rs suffer is ap- 


parent, though it cannot fairly be argued 


that advertisers would buy as much 
space if they had to pay the higher rate 
At first, when electrical appliance and 


utomobile manufacturers introduced 
dealer cooperative advertising, it looked 
to publishers like a revenue builder, for 
dealers were encouraged to put up some 
cash for advertising. Now publishers 
say it has degenerated into such a racket 
that it actually keeps dealers from adver- 
tising; they simply rely on the manufac- 
turer to pay their bills. 

Worse than that, it the 
granting of advertising allowances to 
dealers, and the Patman committee has 
proved that a lot of the dollars allotted 
to dealers from the manufacturer's ap 


never find their way into a 


encourages 


propriation 
publishe r's till 

Collectively, advertisers deplore the 
fact that the system weakens their con- 
trol over publishing schedules and total 
expenditures, thus reducing the whole 


Stahlman, vice-president; Walter M. Dear. treasure: 


Directors C. H. Taylor, W. E. Mefarlan: 


L. B. Palmer (who is also general manager of the association 


Parks, John S. MeCarrens, Howard Davi 


Chandler, Norman Chandler. 


etfectiveness of their 
they can’t resist a 40% 

The agencies are dissatisfied becau 
it means twice as much work for t! 
same amount of pay. When an agen 
places $1,000 worth of advertising 
the national rate, it gets its $150 dire 
from the publisher. When it plac 
$1,000 worth of advertising through its 
client's dealers, it often not only has to 
turn out more copy and art work, b 
has a lot of expensive checking to do in 
order to get its $150 payment from th: 
advertiser For the publisher doesn't 
pay commission on copy placed at the 
local rate 

And that's the nub of the 4-A’s con 
cern about the practice. It strikes right 
at the heart of the established commis 
sion system. When the 
by the advertiser a new bargaining fa 
The ability 
agency to operate on local rates becomes 
an important 


campaigns B 


or 60% savings 


agency 1S paid 


tor is introduced. ot 
consideration when the ad 

vertiser chooses his agency Moreove: 
whenever the advertiser, instead of th 
publisher, pays the agency, there is al 
ways the chance that the traditional 15° 
commission will be cut 

The increasing popularity of this sy 
tem of placing advertising has the 4-A’s 
critically worried, but 
group can take no direct step to solv 
the differential problem, and in these 
days of tight competitive bidding for 
accounts, the individual agency can’t b 
expected to do anything about it 


Gap Must Be Closed 


However, agencies are agreed on this 
single point: the differential between 
local and national rates must be ma 
terially reduced, for only in that manner 
can the local-rate racket be outlawe 

The whole solution lies with the pub 
lisher—with each individual publisher 
And it’s not a simple solution either, 
for he obviously doesn’t intend to re 
duce the national rate (increases, not 
decreases, are in vogue, because of rising 
costs), and he will have a tough time 


avencies as 1 
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HAULS 9-TON LOADS 
92,000 MILES... SPENDS 
ONLY $5.90 FOR REPAIRS 


The 131\-inch wheelbase chassis with closed 
cab, illustrated here, is rapidly gaining 
in popularity for use with semi-trailers. 


Sore ca ) 


THE ONLY TRUCK THAT GIVES YOU AV-8 ENGINE 
--- PLUS THESE ADDITIONAL QUALITY FEATURES 


Full-floating rear axle with straddle-mounted pinion . . . full torque- 
tube and radius-rod drive ...quick-action safety brakes... big, 
11-inch heavy-duty clutch ...truck-type four-speed transmission 


... deep, rugged frame with full-channel-depth cross-members . . . 
durable baked-enamel finish. 





Any new 112-inch wheelbase Ford V-8 Commercial Car can be pur- 
chased for $25 a month, with usual low down-payment. Any new 
13144-inch or 157-inch wheelbase Ford V-8 Truck can be purchased 
with the usual low down-payment on the new UCC 4%% per month 
Finance Plans. 


FORD V8 
TRUCKS 


AND COMMERCIAL CARS 













HERE are as many kinds of trucking jobs as 
| sen are trucks. Some call for speed ... 
some for power ... some for endurance. But 
they all call for low cost. That explains why 
the trend to Fords is not limited to any single 
group of truck operators. 

A. F. Rechtzigel of St. Paul, Minn., reports 
that his Ford V-8 Truck has gone 52,000 miles, 
hauling average loads of 9 tons. His total re- 
pair bill has been $5.90. His case is typical 
of the low repair costs reported by Ford owners. 

But low repair costs are only a part of Ford 
V-8 Truck savings. V-8 Economy is OVER-ALL 
Economy. Similar savings are reported in fuel 
and oil, tires, taxes, insurance, license fees, 
wages, depreciation, interest charges, accident 
repairs, appearance up-keep and capital 
investment. 

Your operation may not call for heavy loads 
or high mileage. But it does call for low cost. 
Call a Ford dealer and set a date for an ‘‘on- 
the-job’’ test. Find out what a Ford V-8 Truck 
will do under your own operating conditions. 





















raising his local rate, with hard-boiled 
department store advertising managers 
always hammering away at tt 

Agencies say that the first step in the 
right direction is that which a few cour- 
ageous publishers have taken in refusing 
to accept advertising at local rates in 
certain product classifications where the 
rate-dodging racket has flourished. But 
the problem won't be finally solved until 
the gap between the local and national 
levels 1s reduced to the point where it 
isn't worth while to try to beat the game 


Goods Dividends 


Zonite gives certificates to re- 
tailers, redeemable in goods. 
Must maintain prices. 


THE Zonite Sales Corp. announces an 
anti-price-discrimination plan, coupled 
with price maintenance. 

It is issuing a new dividend certifi- 
cate, designed to put the small retailer 
on an equal footing with the largest 
buyer. The plan applies to all Forhan 
products. The certificates will be sent 
to all buyers at the time of shipment 
and will be redeemed in free goods 

Wholesale distributors will be re- 
quired to attach the serially-numbered 
dividend certificates in proper ratio to 
all invoices or merchandise. ‘The re- 
tailer who buys but one-twelfth of a 
dozen,"” says the company, ‘‘obtains 
163% in Forhan free goods.” 

The company suggests minimum re- 
tail prices which afford a larger profit 
than those formerly in effect. It will 
refuse to sell directly to retailers who 
won't play ball. It has a new del credere 
sales plan to combat chiselers. 

“Del credere”” is an Italian phrase, 
meaning “ot belief” or “of trust.” 
Under the del credere plan, the whole- 
saler becomes the agent of the manu- 
facturer, holding the goods on consign- 
ment and depositing a guarantee against 
collection of accounts with retailers. The 
manufacturer allows his wholesaler- 
agent to sell only to approved retailers. 

Thus the control runs direct from the 
producer of the merchandise to the re- 
tail outlet, which must stay in line or 
risk refusal of its subsequent orders. The 
plan has been O.K.'d by the United 
States Supreme Court. 


Boulder Dam Power 


Will be transferred along Coast 
from Mexico to Canada. 


AMONG the first indications of the ex- 
tent to which Boulder Dam will change 
the power map of the Pacific Coast ts 
the proposal of the Southern California 
Edison Co. to the state Railroad Com- 
mission for interchange of large blocks 
of power with the Pacific Gas & Electric 
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Co., a northern and central California 
utulity. 

The proposal calls for revised and 
reinforced interconnection, tentatively 
set for July, 1937, to enable the Edison 
Co. to dispose of a large part of the 
power that it is to get from Boulder 
Dam under a government contract 

The interconnection project removes 
the possibility of surplus generating ca- 
pacity formerly faced by the Edison Co. 
and eliminates the need for either of the 
two utilities to make further capital in- 
vestments in generating capacity if the 
other has a surplus which can economi- 




















One important result of the 


be increased 
against emergency 


protection 


in 


demand tor pow 


- 
pian 


eacn 


and greater flexibility in the use of 


serve Capacity 

Coast utilities, especially in Californi 
have been interconnected for many year 
but the growth of the load has 


these connections inadequate 
completion of the present project 
transfer of blocks of power as large 


280,000 hp. will be possible, 
Coast will be tel 

ous network of high voltage transmis 
sion lines from the Mexican border 


with 


With 


and tl 
a contin 









































cally be transferred. Canada. 
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The First Quarter Was Like This— 
Company 1936 1935 % Change 
Industrials 
ieee See GO. « 0 64. 000eci0ees : $1,430,231 1,254,008 + 14.1 
ee COO. 2.0 ccccecness pbiwe 754,127 422,242 t 
Atlantic Refining. ......-+++++- ° 1,983,000 @129,000 t 
ON OS EE eee 154,002 151,385 + 1.7 
Belding Heminway...........eee0. 174,713 165,094 + 5.8 
ND. w06as6seeenqunuen ° 1,575,363 1,383,846 + 13.8 
PNR caw dénedeuntsnaeee . 659,886 550,949 19.8 
Caterpillar Tractor........... eves 1,936,779 1,084,777 + 78.5 
LPT. <chtreensanusseenivereees 11,453,439 9,163,182 25.0 
Coca-Cola International........ “6 632,873 796,654 — 20.6 
Comnsecial CreGht. 6. sccscvescces 1,913,773 1,089,722 75.6 
Container Corp. of America....... 179,303 207,810 — 13.7 
Corn Products Refining.......... 2,799,990 2,134,452 31.2 
Ct PIR. cccsdececcestus 1,787,207 1,778,849 0.5 
duPont de Nemours, E. 1......... 14,713,782 11,097,142 32.6 
Electric Auto-Lite Co. ....cccccoce 852,515 693,675 22.9 
ee ee . 7,086,830 5,390,930 31.5 
SE IRS ws a didtenewesncenen 4,067,150 3,361,339 + 21.0 
EE EO See bee 52,464,174 31,510,371 + 66.5 
Gillette Safety Razor......csccsess 1,227,366 1,198,663 + 2.4 
Hercules Powder.........+++- ose 805,101 797,060 1.0 
Household Finance. ..........++. ° 1,314,435 1,034,559 + 27.1 
ava OS ere paaaiea 529,018 389,759 35.7 
Lehigh Valley Coal. ............. ‘ $44,172 370,598 iG6.8 
Libbey-Owens-Ford. ......ceessee 1,996,967 2,219,767 — 10.0 
PEN MGUNEE. cc ceceawecdonete . 2,917,123 1,848,565 57.8 
National Distillers Prod.......... 1,349,634 1,322,399 2.1 
ES er a ree 148,676 952,362 — 84.4 
ao ° 4,010,510 4,050,443 _ 1.0 
Schonlery Dlstillers.ccccccceecece 2 1,739,200 1,587,622 + 9.5 
| IAIN cic canaccevacvus “ 1,681,984 41,121,040 ; 
| Spiegel, May Stern... .e-scerceees 449,934 292,145 + 54.0 
Texas Gulf Sulphur. WYTTTITIT TTT TT 2,149,018 1,540,869 + 39.5 
Tide Water Associated.......-- 2,707,702 1,220,991 +121.8 
Timken Roller Bearing.......... . 2,068,856 2,361,937 — 12.4 
Twentieth Century-Fox. .......-++ 1,239,760 616,806 +101.0 
Underwood Elliott Fisher......... 828,661 719,043 + 15.2 
Union Carbide & Carbon..... ee0e 7,052,393 5,293,629 + 33.2 
Union Oil of California........... 400,000 1,350,000 — 70.4 
Uaieed Fruit... cccccccsscccceccces 2,650,000 2,250,000 + 17.8 
U. S. Gypsum.....ececcceess ecccce 436,617 387,670 + 12.6 
U. S. Steel..... oanaeeesneneseneiese 3,376,304 42,173,801 t 
Westinghouse...... Radeeneusateee 3,732,454 2,326,496 + 60.4 
Wrigley (Wm.) Jr..........000- a 1,541,164 1,786,095 — 13.7 
Youngstown Sheet & "Tube. eee 1,897,299 d@595,770 tT 
| 
Utilities 
Commonwealth Edison Co....... 3,190,729 3,335,875 — 44 | 
Consolidated Edison Co. of N. Y. 12,756,872 13,826,338 — 7.7 | 
Illinois Bell Telephone.......... 2,930,630 1,838,824 + 59.4 
| Public Service Co. of No. Illinois. 1,182,240 1,084,427 + 9.0 
Southern California Edison........ 2,737,134 2,050,994 + 33.5 
| d—Deficit. tLoss to Profit. 
nels = | 




















Business Week 
STILL GOING UP—Earnings for the first quarter are generally above those of a 
year ago, many companies making the best record since 1930. Business Week's com- 
pilation of the figures for the first 230 companies reporting for the quarter shows a 
gain of 35.9% above the same period of 1935 with indications that the advance will 
be maintained during the second quarter. 
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THEY ALL TELL THE SAME STORY OF PROFITS WITH AIR CONDITIONING 


ae « Just how 


DIFFERENT és your 
BUSINESS ANYWAY? 


Acentury-old chop house 
in lower Manhattan—a 
gleaming modern grill 
room on upper Broadway 
—a florist in Detroit—a 
mortician in Elgin—alux- 
urious cocktail-bar in 
Boston—a beauty salon 
on Chicago's Gold Coast 
—a physician's office in 
Baltimore. The owners 
allsay the same about Kel- 
vinator air conditioning. 

More business—greater 
profits—the most profit- 
able investment they ever 
made. 

How different is your 
business? 

Why not find out right 
now? There won't be the 
slightest difficulty about 
getting dependable facts 
—and there won't be any 
cost attached. Here's all 
you have to do. Get in 
touch with your nearest 
Kelvinatorrepresentative 
and ask him to provide 
you with a Kelvinator 
Engineering and Value 
Survey. 

This survey will give 
you a clear, understand- 
able picture of your air 
conditioning project 
from the investment 
angle—its profit-produc- 
ing power, this year—and 
in the years to come. 


KELVINATOR CORP. 
Detroit, Michigan 
Factories also in London, 
Ontario, and London, England 
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Old Northwest Makes Good 


Last year’s optimism is justified by business gains. 
Industrial products sell well and farm outlook is 
bright in Jim Hill’s great empire. 


More than six months ago the editor 
of Busine eek had the rare oppor 
tunity of a confidential interview with 
about 60 of the leaders of industry and 
commerce in the old Northwest in a 
single sitting § (BW’—Oct19°35,p24). 
Out of that came a surprising story of 
business recovery, community progress, 
and market opportunity—surprising in 
view of a perennially bad political situ 
ation and a record of but one completely 
satisfactory harvest in 11 successive crop 
years 

Last week the occasion was repeated 
Much the same men gathered behind 
closed doors in the Minnesota Club, St 
Paul, and gave in confidence exact sta- 
tistics of last year’s full accounting and 
this year's first-quarter results in the cor 
porations they represented. Last fall's 
optimism was justified and its promises 
were kep Proof was there that the 
Twin Cities are the capital of a restored 
Northwest Empire in the best tradition 
of Jim Hill and the center of one of the 
best farm markets in the entire country 
today 


Depression Took Toll 

It is true that while the territory ts 
moving forward and consolidating its 
gains, there are conspicuous business 
tragedies. This is owing not only to 
the universal business dithculties of the 
past six years but also to local peculiar 


tics 
The Twin Cities, and particularly St 


* 
® 
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Paul, since the days of the Red River 
ox-cart, have been the wholesaling cen- 
ter of that great territory The ettect 
of the Panama Canal on freight rates 
severely curtailed the zone of distribu- 
tion, and new merchandising methods 
almost did away with the old-fashioned 
wholesaler. But adaptability is the 
mark of the pioneer, and the Northwest 
is coming out of the depression far bet- 
ter than the average of the country in 
almost every department. 


Up to Farmer 

The fate of this country rests on its 
farms. There the record of the North- 
west is favorable and the prospect prom 
ising. More moisture was laid than for 
several years past, and with a favorable 
break in the weather planting will be 
timely. Only the fates can say whether 
big winds and distant droughts will 
again bring the rust plague that almost 
destroyed the wheat crop. 

Cattle herds have grown, dairying and 
poultry should continue to be the back 


log of rural economy, and the hog crop, 


pitiably depleted by governmental de- 
struction, should be almost restored 


It is a remarkable total of farm buy- 
ing, in many departments exceeding 


even pre-depression records, that is re- 
turning prosperity to the Northwest 
Let the business leaders of the ter- 
ritory, under the cloak of anonymity, 
tell what has been going on. 
The president of a farm implement 
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U. 8S. NEEDS A MAP—Topographically, the U. S. has never been adequately mapped 
half of the country not at all, It is estimated that a standard map would cost $117,- 
000,000 to complete, would take ten years’ time. This picture (taken from a height of 
13 miles by balloon-carried automatic camera) shows what topographic maps can do 
A 105-sq.mi. section of South Dakota is shown so clearly that students of erosion 
control could easily spot the affected areas and lay plans to correct the damage. 
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| Conference Report 


Swinging back through Jim Hill's 
Northwest Empire to check up on 
those predictions he heard last fall, 
the editor of Business Week again 


about threescore industrial, financial, 
and commercial leaders of that impe 
rial region, and again asked pointed 
questions and received full and pre 
cise answers. 

Although the nature of the meet 
ing precluded verbatim quotation, it 
was intended that the substance of 
the information given should be pub- 
lished in these columns, as a first- 
hand report on what business in the 
old Northwest is doing, planning, 
and expecting. 

That report, presented herewith, 
should be illuminating to all execu- 
tives, particularly to those who are 
interested in the Northwest as a 
market for goods and services. 


] 
| sat down behind closed doors with 
' 
| 

















manufacturing business reported that his 
prediction made at our last meeting had 
been fulfilled and that the company did 
the biggest business in its long history 
in the Northwest. Thus far this year 
in spite of paralyzing weather and th 
North Dakota wheat failure, business 
running 50°¢ ahead of last year. I 
year's top record should be broken by 
a wide margin this year 


Other Wide Gains 

The local branch manager of one of 
the world’s largest manufacturers 
farm implements and machinery 1 
ported that the Northwest branch mad 
a gain of 301° in sales last year and 
stood first in the country. For the first 
four months of 1936, this branch shows 
a gain of 79% in billings over last 
year 

Most surprising is the fact that 
though favorable credit terms are offered 
every purchaser, 97.29% of the business 
done thus far this year has been for 
cash. The branch took in $1,000,000 
cash in April. Sales made since last fall 
of tractors alone for delivery after 
Feb. 1 amounted to 27 trainloads to b 
delivered in the Northwest. 

A company which does a world-wid 
business, specializing in engines, pumps 
and similar equipment, reported that 
the Northwest branch not only showed 
the largest percentage of gain last year 
but for the first time led the country in 
volume of sales 

One of the big three among the auto 
mobile builders found that its St. Pau! 
branch showed an increase of 96°F in 
sales last year and stood third in volume 
among the 36 branches it maintains 
throughout the country. 

A national life insurance company 
with headquarters in the Twin Cities 
reported a gain of 289% in premium 
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What? A Lifetime to 


Paint that Picture? 
—why, you did it in forty-eight hours!” 





HEN Whistler, accused by the great 
Wrekin of “flinging a pot of paint in 
the public’s face,” was finally goaded to 
the point of bringing a libel action against 
the critic, the court was called upon to 
consider one of his paintings, the now- 


famous ““Nocturne in Black and Gold.” 


Opposing counsel brought out the fact 
that Whistler had painted the picture in 


two days. 


“The labor of two days, then, is that for 


which you ask two hundred guineas?” 


“No,” Whistler replied, “I ask it for 
the knowledge of a lifetime.” 


The world has since been glad to pay 
many times as much for Whistler's mas- 
terpieces. It has come to recognize their 
greatness—something that cannot be 
measured in terms of labor or materials 
nor seen with the eye alone. Into these pic- 
tures Whistler put the qualities of mind and 
heart that transform ordinary canvas and 


paint into the living expression of genius. 


Unseen Value 
—the Test of a Car’s Greatness 


In all the products of man’s handiwork 
there is something more than mere mate- 
rial and labor. Men put themselves into the 
And the true 
worth of any product is neither 


things the vy make 


greater nor less than the meas- 
ure of the men who created it. In 
every ficld there are names that 
the guar- 
to be 
found in the products of no other 


stand above the rest 


antee of an unseen value 


manufacturer, regardless of price. 


When the Chrysler organization began 
to produce cars, a hundred other manu- 
facturers were already established. What 
was there for Chrysler to contribute? 


The Chrysler organization had men. 
Men who brought to their work “the 
knowledge of a lifetime’’—a rare com- 
bination of outstanding ability and pract 
cal experience. Men inspired with brilliant 
fired with the 


vision of great achievement. 


enginecring genius and 


They gave the world cars such as it had 


never seen before, They piones red one 
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BEFORE BUYING A CAR 
—ASK YOURSELF THESE 

6 QUESTIONS 


1. Has it proper weight distribution ? 
2. Has it genuine hydraulic brakes? 
3. 1s it economical to run? 

4. Has it floating power? 

5. Has it safety-steel body? 
| 6. Does it drive easily? 
eee 
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ONLY CHRYSLER-BUILT 











CARS HAVE ALL SIX 
== , — 





great advance after another— piled value 


upon value 


One out of Every Four 


By the sheer force of these superiorities, 
Chrysler-made cars captured public favor. 
In a single decade Chrysler took its place 
the Big Three. Today about 


every fourth caron the road is a Chrysler- 


among 


made car. 

When you look ata Plymouth or Dodge, 
a De Soto or Chrysler, remember that be 
hind these cars is a mighty organization 
of almost half a million people — the world 
famous staff of Chrysler e1 


vast resources of a giant industs ufar 

flung dealer and service organizat 

faith has been pledged b ani trent 

of more than a quarter of a billion dollars 
All these are part of the car or t k 

vou buy. For the greatness of Cl 

simply the greatness inherent in each 


gle one of its cars the unseen value that 


will prove itself through the months and 


vears to come. 





PLYMOUTH 
DODGE 


PASSENGER CARS AND TRUCKS 
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CHRYSLER 





YOU GET THE GOOD THINGS FIRST FROM CHRYSLER CORPORATION 
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Bethlehem’s Labor Suecess 


Sieel corporation uses comprehensive plan in dealing 
Industrial and public rela- 


with 70,000 employees. 


tions are entrusted to a vice-president. 


FOLLOWIN« 


employee hacions! i \ 
find out what ) ’ ) 
to le al st (b ] 
bB ‘ ) bx ! 
\ | M ! 
i 
t ( If 
1 | | ) 
tin ’ ) 
labs ion 
During thy 17 years, Bethlel 
| is | t ( tt ted D 
I! r lal nf oI { 
ive | 1 haras by nely insol 
ble prol sam this tu In part, this 
hievement must | ittributed to recog 


1 ’ e o) 4 
nition by the Beth!chem management that 


factors and Conditions ot ¢ mployment are 
of as much concern to the company as 


financial structur 
Grace’s Creed 
Peace and prosperity in ing 


yon the firm of triendship 


ul foundation 

ind amity between employer and em 
ploy ( savs Eugene G. Grace, Bethle 
hem president and that prin i le has 
been followed losely This ts Bethle 
hem’s setup 


First, the man in charge of employe 


relationships ts not a personnel manager 
lacking authority, but ts a 
} 


and director of the company 


4 nre j > 
vice-president 


He Is 


in charge of industrial and pul 


also 


tions, reflecting the Bethlchem view 
the conduct of its internal attairs ts tns 
irable from relationships with the publi 
Lhe man is Joseph M ] irkin who 
started as a 
Bethlehem and moved along from one 


ob to another, rubbing elbows with all 


young draftsman 
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70.000 JOBS—Every Bethlehem 
way, is Joseph M. Larkin’s. He 
from the ranks to head industrial 
he knows how to use sympathy 
he 
(as vice-president and 
to cut through red tape and settle 


ness in handling men, and 


authority 
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Several Jumps Ahead 
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Other Plants Follow 
Bethlehem em} love : ta | tl r 
first Plan in 1yY18 id since that t 
the em} | vecs of €a h plant in Ul [ 
poration have established similar plans 
which tunction through annua ection 
ol employe: representatives vho | 
turn, torm committees to deal wit 
topics in conteren with similar c 
mutteecs ippointed by the nage nt 
During 1935, this thod took care of 
807 disputes, settling 81.5 in fav 
of the employees 
Through the relief plan, 68,325 em 
ployees participated in sickness and 
death insurance, with a million dolla 


in benefits going to 6.800 beneficiari« 


year. Bethlehem 


fund, with total expenses paid 


in one also maintatt 


1 pension 


| 
from corporation funds. During the 
past year, disbursements from the pen 
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/HEY WERE 


THE SEEDS 


OF SPEED 











“NLY FIFTY fleeting years ago this and versatility came from years of scientific research 
spring, young Charles Martin Hall in quiet laboratories and on test floors. Pioneering 
held in his hand the first shining studies in stresses and strains. Engineering tests 
pellets of commercial Aluminum. They were that no common metal had ever been called upon to 
the seeds of speed meet. Development of special heat-treated alloys 

For Hall had made a semiprecious metal into a Methods to cut costs 
common metal; had released its lightness to be made By these things, speed was given wings 
ready for the streamlined trains, the buses and Aluminum was ready to answer the call for light 
trucks, and the swift all-metal airplane of our ness in all moving things: the automobile engine 
generation piston, the bus body, the truck body, all : ng 

Transportation and Aluminum have come of age parts, all mass-in-motion, and finally, the strear 
together lined railroad trains 

The slow trains and the buggies of the early The engineering profession gave the challenge 
nineties had little need for the lightness of The metal-working industry mastered the quirk 
Aluminum, because the means whereby modern Great mills with costly equipment were built t 

speeds are attained had yet to be developed and produce the rolled sheet and structural shapes that 
perfected were to be needed, before ever an order was on the 
The saga of transportation is one of concurrent books. Millions of collars of earnings were plowed 
development of motive powers, steam, gasoline, and back into preparation for the day when transporta 
electricity; of roadbeds and highways; of concrete tion engineers would begin to write lightness int 
and metal and rubber; of hesitant wings maturing their specifications 
into commercial flight. Engineers in quest of lightness staked their pr 

In that progressive development there always fessional reputations on Aluminum’s ability to stand 
comes a time, in the search for speed to shrink time the gaff of rail and air and highway service. To then 
and distance, when each field of transportation an appreciative industry expresses its thanks for 
needs lightness for lightness sake. their confidence, its homage for their vision. 

The airplane’s need was first and most acute. For the day of lightness is here. The swan song of 
Aviation had to have lightness coupled with great needless weight is being sung. Aluminum has bee 
strength. It found Aluminum ready, made ready by the speed meta! of a new and faster age. Side by 
years of steady, plugging progress side with the older metals it is giving you fast« 

Nature made Aluminum light, but its strength transportation, with greater safety and economy 
A FIFTIETH ANNIVERSARY MES SAGE FROM 


A LU M I N U M C O M P A N Y O F A MERI C#A 
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PIONEERS WITH A 
New une POST 
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PAGE refuses to let “well enough” alone 
is striving constantly to raise the stand 
ard of construction. Heretofore, 
fence posts have been adaptations of ex 
’ isting Now PAGE announces 
the new wing channel line Post designed 
especially for fence and fence alone, with 
many advantages resulting superior gal 
4 vanizing, greater strength, a tar neater, 
more serviceable installation 


tence 


sections 


PAGE alone offers a selection of quality 


fence metals—ARMCO Iron, ALCOA 
fuminum, Allegheny Stain/ess Steel, genuin 
Wrought Iron. One of these best serves 


your fence problem. 


Located throughout the United States 
Page Fence experts who will gladly 
consult with you. Write to one of th 
othces shown below for helpful literature 


are 92 











and name of Page Fence expert near you 


PAGE FENCE ASSOCIATION 
Bridgeport, Connecticut 


NEW YORK PITTSBURGH ATLANTA 
CHICAGO SAN FRANCISCO 
Wy Pia "This Label — Your Guarantee 
_ = PAGE P-12 bn lent + PAGE ga 
am of 12 t y the Ps 
lest. PAGE P-12 rt 
toten fabric but 5 » rail j 





ress metoru 


America’s first wire fence—since 1883 





How this Simple 
Plan BUILT 









of 37 plans, 
by over 5x 
ng firms! Imprinted 
\UTOPOINT pencils now 
carry my story and tell it 


daly to my_ prospect 
They can't forget me! 
Write Avuropoint Com 


pany for their book “37 Sales Plans " It’s free. 

AUTOPOINT COMPANY, Dept. BW-5. 

1801 Foster Avenue, Chicago, Ul. 
o 
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For News About Business 
Read Business Week 


Subscription rate: $10 for 3 years 
BUSINESS WEEK 
330 W. 42d St., N. Y. C 
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re I I} tO} 
rolls 

Me l f 
[ | Lins 

tt fr of the 


Keepi t 
) 8 
R 

Nor yt tl ( 
in 5 has 
l ‘ 1\ job 
rood s rvisor 
! I Vo In 

ri n his me 

f and his fa 
ness or death, and econon security in 
his old age. And around this platform 
BethI che has built a system of labor 
relationships which is tl nvy of ma 
nothe rporat yn 


Ford Trains Youths 


Fakes 200 high-school gradu- 
ates for 3-month period, paying 
them 55c¢ per hour. 


Lo en I | rh .) ) l to 
1 t hile 1 ing tl if 
in ion, the For Motor Co 
Pa t ng depart nt 
R plant at Dear! Micl 
j 5 i m thi 
mths of shop « ice, 800 st 
nts i’ h i 1a 
S 1 ts a hosen ft i list of 
graduates of high schools in met ypoli 
tan Detroit. Upon enrollment each st 
dent iS put on rk ror vhi i he is 
th ht to be best fitted. Courses are 
given in tool and die wo electrical 
work, heat treatin weld hemustry 
metallurgy, and auto mechanics 
Modern equipment ts used, so that 
ich student a juires th best knowl 
edge and attains the greatest ethciency 
in his parti lar line of rh Boys at 
acquaint 1 with various ¢ s of ma 
chinery and materials, safety rules, and 
Ford ethciency methods. All work don 
is practi il, the materials turned out 
being used in the tool and die divisions 
and in’ general maintenance grou] 


throughout the plant 


In addition to practical shop instruc- 
boy attends classes the 


where ne 1s 


tion, each in 


Ford 


t 1ught related subjects 


apprentice s¢ hool 
i 


Boys range in age trom 17 years 9 
months to 20 years (to conform to 
Michigan laws for minimum age) 


After training period is ended, they are 
placed in the Ford plant on jobs to 
which they are best adapted. While in 
training cents an hour 
Upon entering the plant, they get a 
cents an hour 


they receive $5 


minimum ot 75 








SOUND SELLING—Chrvsler Corp. 


seTv i‘ 
men throughout the country are = getti 
visual instruction through sound filn 
This series is produced by Plymouth, illu 
strating and discussing various phas« rt 
ervice work The company report thi 
method of teaching much more eflecti 
and thorough than the use of text book 


or lectures for the same job. 


Local Labor First 
Pontiac executives, 
their foundry, avoid 


reopening 
bringing 


skilled men from outside. 





townspeople Ihe Ponti Motor ¢ 
in reopening its found: vhich | 
been reva ed y] 1 this probl 
hiring lo uned peop! P 
tl Mich., and ig them 
1 training pro 1 while they h 
About 8 of the ) 0 
rs and 60° of the feundry w 
were inexperienced when hired. TI 
foremen, br ht in from outs 1 
1 small w of ex] { 1 to 
¢ lo es trom Po t1 made t 
leus of the working force 
As } sf el ) 
oped outstanding ability, t A p 


on the floor as crew teadc®rs 


other new employe 


line went into production, some of t 
trained employees were shift 1 from 
the small parts line and mixed in wi 
inexpericnced workers on the new pt 


juction line. Their places in the sma 


parts line were taken by untrained 
nelp 
This training policy has worked out 


satisfactorily in providing sufficient ex 


perienced nen to run six production 


lines. After three months of operation 
on Apr. 15 the scrap losses were down 
to 40, a record of which many estab 


lished foundries would be proud 
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New Products 


New things, new designs. new 
packages, new 
and marketing 


manufacturing 
methods, 








In asking further information on 


submitting data on 
Business Week's 


new produc ts of 
i 


newer ones, address 





| Chicago oflices—520 N. Michigan Ave 
= 
FORSBERG MANUFAC NG Co. an 
yuunces a ne to t ' | 
mas i s { po i 
K to facili C | if 5 Ww 1 dr 
go home scr AS i nara ods OF { 
oving fr Oo It i\ b uscd 
position when desired, 1s Made in 
ree sizes and sells at a popular 
NATIONAL Etrctrric Propucts Cort 
ounces Su t ; new corrosion 
sistant conduit hich 8 Made trom 
non-ferrous, non-magnetic alloy. It 
chs approximately 1 tl ird l ich 
rl 
steel conduit of ¢ | al size may be 
threaded, bent and installed with 
e same tools, is claimed to have greate 
trical ( nan COP] 
mon-n val ny li Ss wit 
National | Code and ha 
ipproved | Underwrit 
| yratories \ ) ( { t { 


lHE new Mor-Light adapter announ 
y Westinghouse Lamp Co. ts made 





veight { kage-proot mol 
istic, screws easily into place after the 
p has I transforms 
xisting plain direct-light lamp lighting 
to modern lirect tllumination, pe 
s the ‘ I Natta la 
] iis at a po 
THE new 30-ga ge-type ele 
f h it¢ [ by El 
r, Inc., is of e height, pert 
porc In-ef 1 top to serve as 
kitchen table and making the unit 
ible tor inclusion as a part of any 
idern assembly of kitchen sink, rang 
sher an { cabi ts 


MACHINERY Co 


new automati 


PACKAGI announ 
machine tor applyi 
sanitary, tamperproof cellophane hood 
to milk bottles. It 
i square yard of floor space, is electri 

illy driven, handles bottles of any siz« 

at speeds up to 27 per minute and w as | 
particularly designed to meet the needs 
which have no 
need for elaborate and costly high speed 


takes up less than 


of medium-sized dairies, 
filling equipment 


ELECTRIC MOTORASER is advertised by 
Keuffel & Esser Co. for use by drafts- | 
men and artists. It is small, fits into the | 
palm of the hand, has fingertip switch, 
can be directed as accurately as pencil 
point, does erasing rapidly and com-| 
pletely, weighs only six ounces. 
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But you would rather 
have the customers. 
You can have them, 
with “Where to Buy It.” 


Does your advertising tell pros 
pects where to buy your brand? 
If not, you may be sending some 
into your ¢ ompetitor "« amps. 
Many advertisers prevent this 
loss. They don’t vaguely say,”"See 
our nearest dealer.” They insure 
Page Fence 


their advertising, a 


does for example: 

“Look for your Page Fence 
Dealer in the Classified Telephone 
Directory under “Fences.” 

Identify your authorized outlets 
with your brand name and trade 
mark at proper classifications in 
the yellow pages. Let us show you 
definite proofs of results. 

Trade Mark Service Division, 
American Telephone & Telegraph 
Co., 195 Broadway, New 3% 
York, or 311 West Wash. § A 5 

‘eA 
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ington Street, Chicago, Sees 
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Another Gay Year Coming 


Reelection of Charles R. Gay and his good will admin- 
istration is unopposed on New York Stock Exchange. 


Everything is smooth as silk now. 


It has been a Gay year on the New York 
Stock Exchange And another one ts 
promised. For on May 11 ¢ harles R 
Gay, pre sident of the exchange for the 
past year, goes into the annual elections 


unopposed 


The Stock Exchange election this 
year 1s in decided contrast with that 
held on May 13, 1935. This year, in 


addition to complete absence of oppo 
sition to Mr. Gay, not only on the actual 
slate but also in the nominating com- 
mittee and among the general member- 
ship, there is an uneventful contest for 
the roster ot 10 governors. To be sure 
there are two independent nominees, 
but these involve no cleavage in atti- 
tude among members. They are simply 
extras who are popular. 


Last Year Was Different 

It was entirely different last year. The 
pre-election atmosphere around — the 
Wall Street works was supercharged 
with factional electricity, and a multi 
volt streak of lightning was only 
averted when the old guard president, 
Richard Whitney, stepped out of the 
race in deference to the new order rep 
resented by Charles Gay 

At that time an old guard slate of 
governors was elected, but it ceased to 
be an old guard affair as the Gay ré 
gime began to roll more and more 
smoothly along. Practically everybody 
is a Gay proponent now and the family 
is living in perfect peace 

Two important rough spots in Ex 
change life have been macadamized in 
the Gay year. First, the tangle of non« 
too friendly groups within the nember 
ship has been smoothed and_ braided 
until now a specialist and a bond man, 
an office man, or a two-dollar broker 
are seen at lunch together and no one 
is shocked. This miraculous result was 
attained by a policy of internal public 
relations for which the president may 
rightfully lay claim to a healthy share 
of the credit 


Rising Markets Help 

The second ragged spot was in ex 
ternal public relations—the chasm be 
tween the Exchange and the public. It 
is hard to convince people that the 
wheel on which they have lost their 
pokes is a pure thing, wholly without 
hidden buttons and electrical influence 
But by the grace of rising markets (the 
stock market is up 50% 1m a year), an 
expanded public relations department, 
and the traveling neighborliness of the 
president, the Exchange has done itself 
a lot of good. 
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Ihe old guard might have got along 
all right with the Securities and Ex- 
change Commission, but it ts a cinch 
the new guard has. The SEC has pre 
terred charges of market manipulation 
against four security firms in the past 
year. In no case has the alleged irregu- 
larity taken place on the New York 


Stock Exchange 


The business conduct committee of 
the Exchange has been functioning 





iome 
STOCK MARKET ENVOY—Charles R. 
Gay, New York Stock Exchange president, 
finishes his first year in office with a 
record of three cross-country treks selling 
the Stock Exchange the 
admiration of the Exchange membership, 
and a large bundle of kindly feeling both 
within and without the Exchange. On May 
Il he is slated for reelection to office with 


story, earned 


no opposition whatever. 


like a clock 
the past year was a vindication of Ex 
change control of its own processes 
There has only been one suspension, 
and in that instance the Exchange acted 
10 days before anyone else, including 
the New York State attorney general, 
to the case. 


Every investigation during 


got 
Sacred Floor Wide Open 

Under the Gay rule, the Exchange 
has been spilling secrets with a lavish 
swish. The once sacred floor of the 
Exchange is wide open to anyone who 
has reasonable business watching the 
mechanism click. 





QOut-of-town stock people ha 


I r 

j 1 
encourage even SOLICITC to 
down and watch the thing wor 
ontrast \ th Old ! \ 

, ' 
noor n Mm l I P larg 

, \ 

fuls of ish for membershiy 
clined to look upon the mark 
pris ite business. office partn rs olf 


ber firms are now given a loud vo 


aftairs 

An office partner is the head ot 
new committee which ts working on 
of the weak spots of the entire 
system—the customers’ man A 
effort is being made to IMprov 


breed of salesman so that he will | 
little apt to warble 
advice into the telephone and get 

tomers up in the cat-and-d 


division of list 


less unconsider 
snarled 
the 


Sold on Education 


Mr. Gay is thoroughly sold on ti 
stock market as a vital economic instr 
ment. When politics started kicking the 
business around in 1934 and when t! 
floor crowd worked up natura 
resentment, Mr. Gay took the opposit: 


some 


tack. He favored education rather th 
resistance. 
He is no freshman at the busines 


Sixty-one years old, he has spent h 
last 35 years in the Stock Exchange, 17 
of them with Whitehouse & Co., of 
which he is now senior partner. H 
a six-footer, bulky, smokes a lot of 
cigarettes, and likes to talk to people 
An old Brooklyn resident, he 
mixed up in dozens of civic, 
nity, and church activities. Has been a 
member of practically every Stock Ey 
change committee. Usually arrives 
committee meetings fifteen minutes lat 


and apologetic because he has been talk 


ing things over with some visitor a 


has been too interested in his views 


dismiss him 


Tours to Inform Trade 


He is a little embarrassed by the 
gross tonnage of newsprint devoted to 
his speeches in the past year Th 


speeches get the publicity, but the main 
reason for his tours is the presentation 
of stock market information to the 
financial trade wherever the route tak« 
him 

He always carries a whole troupe of 
ialist, a bond man 


people along a spe 
! so forth 


an odd-lot man, and who ex 
plain and answer questions at financial 
get-togethers 

Then, after these 
local chamber of commerce 
speech, he gives it to them and winces 
when the papers pick it up and add onc 
more peg in the reputation he has got 


the 
wants a 


meetings, il 


for spouting 

Fortunately he likes to talk about 
things and especially about the Stock 
Exchange. It makes him what he is—a 
good will ambassador who has made 
good for the stock market. 
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.. SALUTE TO THE PIONEER 













The first Windowless office building in America 





Here 1s a triumy t entilic proncering with whicl Bue York ider vit f 
York is proud to be associated. It another York ‘‘tirset manutact yu H 
As a milestone of au nditioning progress it ranks with Bra ryan tant t f nand 
York's use of Freon in the U. S. Senate Othice Building, Tht 


where, fort first time, this sate retrigerant was applied m C0 sell. but ’ iit , t toy fer 








to a large air conditioning svstem Cad i mp. whether it maa 


Through its force of more than 3100 men devoted solely 





to engineered mecn ical ooling York ts constantl on 
) yO H | an " ) b 
tributing to the scien f air conditioning and ref: gera ae 
, , 18 , Hl I 
tion. Again and again pioneering by York has later become 
standard practice throughout the industry. York was tn Wiiiiieien aa ot An 
strumental in establishing the “standard ton,’ the vard- and Inst nal Refregeratror Dairy and I 


¥ O ~ K — for Mechanical Cooling Since 1885 


CON DITION '" RBEFRIGERAT 
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Auto Parts Makers Branch Out 


To get year-round production and avoid dependence 
on a single industry, they are producing a multitude of 


other goods. 


ALTHOUGH prosperity has returned to 
the automobile industry and profits this 
year promise to be satisfactory, automo 
bile parts manufacturers are expanding 


their activities into non-automotive 
markets 

They are doing this because they 
want to employ their plant capacity the 
year round if possible instead of during 
certain seasons only, because some of 
them still have idle factory space despite 
marked recovery in the automobile in- 
dustry, and because they will be less de- 
pendent on the ups and downs of a 


single industry. 


Trend Toward Concentration 


The trend in automobile manufactur- 
ing in late years has been toward greater 
concentration in the hands of three com 
panics—-General Motors, Ford, and 
Chrysler. The parts people don’t think 
this development is anything to cheer 
about, realizing it means more intense 
competition and greater dependence for 
automotive business on fewer sources. 

The search for new and desirabl 
products has taken parts manufacturers 





 mmailll 
KOPPERS AND THE 
— 


far afield from 
Many 


CP , , 
with the building ind 


prey 1ous ope rations 
markets 


IStrics having de 


have into allied 


pone 


| 


' 
luctS as stamped stcel 


\ Lop d such products 
plumbing-ware, steel-frame houses, and 
radiators. 

Others 
pliances, such as oil-burners, refrigera- 


] 
>roduce and sell domestic ap 


tors, and gas and clectric ranges. At 
least one the (Edward G. Budd Mfg. 
Co.) has pioneered in the fabrication of 
stainless steel trains. 

The Briggs Manufacuring Co., of 
Detroit, has been among 
companies branching out into new prod- 
ucts. It spent large sums over the past 
three years perfecting a line of stamped- 
steel plumbing fixtures, including bath- 
tubs, lavatories, cabinets, and sinks. 

These fixtures weigh about one-third 


conspi uous 


as much as cast-iron products, are avail 
able in various colors at no extra cost, 
are easily installed and handled, and are 
priced competitively Sold at first 
through a large mail-order house, they 
are now marketed exclusively through 
plumbing distributors and dealers. The 
production equipment is housed in a 








Koppers Tarmac makes safe high-speed run- 
ways and airport surfaces. Koppers Creosote 
enables drainage culverts, guard rail posts 
and other construction and maintenance 
lumber to resist decay and termites. Koppers 
chemicals are used in the manufacture of 
synthetic resins, dyes, colors, artificial 


leather and aeroplane dope, and as solvents 


for use in plane finishing. 


is used in anti-knock motor fuel. 





Koppers Benzol 


1. Tarmac for Roads 2. Roof- 
ing Materials 3. Waterproofing 
Materials 4. Bituminous Paints 


KOPP E RS P RODUCTS co. 5. Creosote for Wood Preserva- 


PITTSBURGH, 


PENNSYLVANIA 


tion 6. Light Oile 7. Tar Acids 


EEE 


tj 


vision at the company’s H 


separate al | 
tramck plant in Detroit 

The Motor Wheel Corp. at I 
Mich formerly mad only 
wheels and brake drums. D 


lepression, when business \ 
overhead high, it wen 
tion of oil burners and more 1 
gas and electric ranges. It has set 
special department to cover its 
automotive activities. 

The Midland Steel Produ: 
of the important 
fabricators, 1s now building kerosen 


ts Co ( - 


automobile If 


frigeration units for Sears, Roebuck & 
Co. and is reported as planning to 1 
ket a new type of gasoline pressure 
stove. 


Refrigeration for Trucks 
The McCord Radiator & Mfg. Co 


for some time has been widening 
operations to embrace industrial 
heating units, metal grids for electr 
refrigerator ice trays, and lubricating 
systems for machinery. It has also been 
experimenting successfully with 
frigerating equipment for motor truck 
Considerable diversification has been 
achieved by the Borg-Warner Corp., 
partly through its Norge Corp. in 1 
frigeration and through the Detroit 
Vapor Stove Co. in the domestic appli 
ance industry. The newest Borg-Wa: 
ner product is a bicycle of novel design 
which eliminates conventional pedalins 
independent car manufa 
heavy inroads on 


Because 
turers have suffered 
their business by the Big Three sin 
1929, the Continental Motors Corp. | 
had to look for other products to tah 
the place of the gap left in its plant 
capacity. It has pushed its airplane et 
gine d 


division and has 
the farm lighting division of Westing 
hy 


lately acquire 


house. 
made 
The Mullins Mfg. Co 


h has long fabricate | 


the products ot which will 
at its Muskegon, Mich., factory 
at Salem, O., 


whi sheet met 


parts for automobiles, is now making 
stamped-steel kitchen cabinets for the 
Whitehead Metal Products Co The 
Timken-Detroit Axle Co 
1932 to make oil burners, merging with 
the Silent Automatic Co 
a powerful factor in the oil-burner in- 


dustry. 


started in 


it has become 


Others Diversified 


The Houdaille-Hershey Corp. has 
been building refrigerator parts since 
The Kelsey-Hayes Wheel ¢ orp 


has as a subsidiary the Stran-Steel Corp., 
which markets an all-steel prefabricated 


1943 


frame house using a patented design 
The steel is fabri ated in the Kelsey 
Hayes plant in Detroit 

The brewing industry has furnished 
a market for two companies. The Mur 
ray Corp. experimented with steel beer 
barrels, and the A. O. Smith Corp 
beer storage tanks 


vessels Sparks-Withington 


builds as well as 


pressure 
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Full Up 
Cleveland has critical shortage 
of homes, inventory reveals. 


CLEVELAND'S 1 56 real property 





ventory rust om ctced. shows i i 

shortage of homes Mi , 

n i survey has been made ot ever 
' = 

house, lot, building, family na Dus 


With 314,220 family housing units 
non ctropolitan Cleveland, only 3.1 
remain vacant To take care of thes 
£851 extra families, doubled up in on 
family dwellings, there are now 9.765 
vacant units, of which 8,805 have been 





declared unfit for habitation In the 
past four years, 3,004 units have been 


torn down and only 2,417 new ones / 

created by new construction or remodel! / 

ing There were 12,642 families dou hat : 

bled up in 1932, when 9° of the unit W 

were unoccupied ° tens Ps 
Meanwhile, metropolitan Clevelas No Kit 


| 
has increased in population by 6,! 





families since 1930. And while r 
Business Week j 
ence construction last year grew 
RECORD BUSINESS Leopold Stokowski : ‘ ‘ 
(right) and the Philadelphia Orchestra | ‘ , 
of the 1924 pac ocal authoriti 
are on an 11,000-mi. trip, giving concerts , ! - Z » 
Leltews thet fares d Lneemnemte in tone Step Lhe a 
ind boosting sales of RCA-Victor records DCHCVE at iarge devciopmen in ho d 


Dealers and distributors in 27 cities will building must soon f of ne sit ON 


join in promotion. Mascot is the latest Office space 1s still overbuilt Ther Cc Ly 
listener to “His Master's Voice,” here is a 28% vacancy in Cleveland’s 521 HE EAKE 


hown in the arms of Thomas Joyee, RCA- oth building Of the stor nit . 
Victor advertising manager. The other , 5, ; a or AND 

" ‘ Vv s) 8 ‘ ‘i 
man is Charles O'Connor, associate con- } ; oe Li N E % 


ductor and musical director. 








1930 over 1934, it was still only 3°, 
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is porn in CAVITY ror cicctri 


frigerators to augment its automotive | == = Just Published SS 


parts and radio Dusincss 

















Diversification, in one case, has ex 


| — — 
ended to a division of an automo =SUeceessful Direet-Mail Methods 

















manufacturer The bodies and all the by JOHN K. CRIPPEN 
heet-metal parts for Auburn and Cord M ' D ‘ 
irs are made by the Central Mfg. Co 336 pages, 6 x 9, illustrated, $3.50 
an Auburn subsidiary at Connersvill 
Ind This company started out 1 grote oncise treatment of principle 
ntly to fabricate kitchen shovels, th« * Tate us, methods of effective direct Result-getting pointers on 
ter seat parts and window shade parts mail practice Covers letter-writing, selection i9 ways use direct-ma 
It enlarged its stamping business until ind use of enclosures, planning of campaign — mail 
today it builds metal wall cabinet in detail. Includes complete reterence data on ion- producing er apr 
kitchen cabinets, kitchen sinks, under egulations and methods in use of mails merchandising hit 
sink cabinets, refrigerators and coolers Emphasizes practical facts, based on exper precaherw Py - pencecd 
The Central Mfg. Co. does not at neces of 50 leading mail advertisers. Include aya 
tempt to merchandise these products many illustrative examples of successful let ee os ee. anes 
but makes them on contract for mail ters, enclosures, etc. Simple, direct treatment sources of mailing 
order houses and large jobbers Sespecial] tluable to busin man or Oo — Se 
Diversification isn't as simple as it sional user of direct-mail who wants quick a . 
sounds. say some automobile parts details of monev-saving. re t-getting | 
people. Automobile manufacturers de tice in this field af 
ee ee ee EE EE EE EE EEE SE = = = == = <= <= <== <== sc sess sal 


mand that equipment be held in readi 
ness to tak ire of their pe ak business 10 DAYS’ EXAMINATION ON APPROVAI SEND THIS COLPON 


whenever it comes; hence its emplo hesteinn nth Gites tnt 
ment for other products may get a parts 30 W. 42d St. N. ¥. ¢ 


manufacturer into a bad jam 

Some other prod icts, such as fc 
frigerators, are about as seasonal as 
automobiles, with top demand occurring 


at the same time of year. This means 











that in many cases special equipment ‘ 
requiring substantial capital outlays J 
must be installed for non-automotive ! 
Book t ‘ 
production 
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News Flashes »-. ftom 


McGRAW-HILL EDITORS SEE 
NEW PROFIT OPPORTUNITIES 
IN CAPITAL GOODS MARKETS 


Materials and Equipment Sales 
Trend Upwards as Production of 
Durable Goods Speeds Up 


First Quarter Figures Impressive 


METAL WORKING 
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Heralding the upturn in the capital goods industries, practically 
all business barometers show substantial gains. Industry's 12 
Major Markets are rebuilding and expanding on a broad front 
Recent disastrous floods in several of the busiest industrial areas 
have greatly accentuated the demand for new equipment 
machinery and maintenance supplies. 

These pages present some of the outstanding facts and figures 
on the opportunities ahead in five of Industry’s 12 Major Mar 
kets. They lead to the inevitable conclusion that 1936 offers 
unprecedented sales opportunities to manufacturers of cost 


cutting, profit-producing materials, machines and services. 





ELECTRICAL INDUSTRY (oe ee ee 


position Wit favorable and stal 








All branche ot the electrical levels the industry lool toa year oty 
ind y are enjoying in- busine wit larve incre | 
c i ] al t! yea d 
t up-turn i 1 to 
Sicilia tas PROCESS INDUSTRIES 
/ rers ext ¢ a 21 percent 
‘ a , nerease ¢ ry 1935, eau ilent a ~ New pr j , P | 
LWW ee W to a turn r of more than ( are en gina \ 
Electrical World $3,000,000,000, " flood f the re 
The } larit of electr t and electrical ora of ti I 
pr in the home and far Is « i dustri Sigr 1 
un] ted increase in sales of w of the re ! 
pliance 1 distribution « pme \ val . scale pr t 
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The electrical market is enorn wit if The 5 loft r [ | 
200.000 hor 3,770,000 commercial est lish- FOO t lower price is be rt 
, and 364,000 wholesale and industrial well as preached in the pro ind 
With such a favorable public and eco- Inherent flex ty in technology, dive 
eptance of electrical products and products and market i 
services and such large markets, the electrical sourceful ma t have « 
industry is optimistic about its futur Thi this group of manufacturing industries an envi- 


BUSINESS WEEK 




















t 


FOOD INDUSTRIES 
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THE TIME IS RIGHT.. 





TEXTILE INDUSTRY | 
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f the | 
. In- A t ' . 
y of . ) ' 





Editor 
Textile World 
« ] t) 
18 < 
" —_ 
, Advertising - -the mass production sales tool can help you win a 
greater share of the orders now being placed in Industry's 12 Major 
Markets. With advertising you can accomplish many of the necessar 
is steps to increased sales, faster and more economically. Advertising 
r in the right media calls on all the worth-whil buyers in cach field 
calls regularly and at the lowest cost per call 
A McGraw-Hill representative will be glad to bring you a copy of 
our book “The Mass Production of Sales” and give you specific in 
- formation on the sales opportunities in the fields you sell. He can 
: also furnish you with information and data from the McGraw-Hill 


survey of the industrial losses in the recent floods, and the un xpected 


sales opportunity created thereby. 


Keprints of this advertisement are available and will be mailed on request. Perhaps your 


salesmen can use them to help sell more equipment to business and industrial «« m panics 


the Industrial Sales Front 


.THE NEED IS EVIDENT. ..THE MONEY IS AVAILABLE... 


Lets Rebuild Umerica/ 
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7Ema Life Leads in number of 


group policies in force! 


All Forms of 
Group Insurance 
Life « Accident 


Sickness ¢ Pension 


Through our trained Group Representa- 


tives we are equipped to analyze your 
J , j 
employees’ soc ial problems and recommend 


the roper lan or our or nization. 
! y 8 
oF 


ETNA LIFE INSURANCE COMPANY 


Founded in 1850 Hartford, Connecticut 


COAST-TO-COAST CLAIM SER VICE 





-||Japanese “Menace” 
| 


Sells cheap goods here, but 
accounts are small, And Japan 
is our third best customer. 


ANKLETS at 5¢ a pair; stemmed glass 
}; ware in all the chain stores at prices 
}which American manufacturers can't 


samples of the scare wl 


| possibly meet: rag rugs in scatter sizes 
}and at unbelievably low prices—these 


are only thre ich 


i 


| Japanese imports have stirred up in the 


United States 


' 


grows out of the an 





| 








GETTING 


ALONG WITH 





Another san ple | 

!nouncement by Libbey Owens-Ford that 
Japan is producing more win low glas 
han either the United States or Belgium 
which heretofore have been the world 
leaders. There's small comfort for pro 
ducers here with an eye on foreign mar 
kets in the revelation that American 
shareholders will benefit from Japanese 
expansion through control by Libbey 
Owens-Ford of the largest single Japa 
nese plant. 








SLAUGHTER * SAVILLE and 
BLACKBURN, INC., Engineers 


Specialists in Locating and 
e Designing Southern Industrial, | | 
Chemical, Textile and Power Plants 


7TH & FRANKLIN Srts., RICHMOND, Va. 

















Do people like you 
instinctively ?. 








Do you want to impress them favorably, 
get along well with them, influence and lead 
them? Today, to be successful in almost 
any field, you must know how to deal with 
people—you must be able to win their 
friendship, their respect and their co- 
operation 
ai ’ > . Now there is a new book that shows you how to ac- 
Gain your ¢ nds quire this ability Sound and practical, this book deals 
: — — ° . with the rt of problems in meeting and handling 
oe pe rsonal re lations 1M that 5 1 tace sives piain methods and sugges- 
, “arhnmind: t that will fit into your experiences with people— 
by le arning: } y to make your contacts smoother, pleasanter, 


mere resultf 

















how to read character 
-why people will like you GETTING ALONG WITH PEOPLE, by Milton Ww right, 
tells you precisely what to do and say, and why you 
—how to adapt yourself to the , i » it, to secure the results you want in count- 
other fellow t s in business and social life, in everyday 
—how to attract attention ntact 1d in important situations with a major 
—how to establish right rela- ring ur life and happiness. With many prac- 
tions | examples and with illustrative problems that 
, rht <wv rork o 1e Ss "Ss you: 
—how to build reputation Wright helps you work out, he shows you 
—how to use suggestion —how to get along with others 
—when to bluff, to reason, to how to secure effective cooperation of superiors, 
use humor associates, subordinates, friends and acquaintances 
how to say no —how to meet people properly and deal with them 
—how to become a leader smoothly and efficiently 
sxreces a seeeteeee . . 
. . 
: SEE THIS BOOK 10 DAYS ON APPROVAI—SEND THIS McGRAW-HILL COUPON : 
7 . 
s McGraw-Hill Book Company, Inc., 330 W. 42nd St., New York City 
s Send me Wright's Getting Along With People for 10 days’ examination on approval. In 10 
$ days I will send $2.50, plua few cents postage, or return book postpaid (Postage paid on 
& orders accompanied by remittar 
. 
. 
s Nam 
; 
s Addr Positior 
. 
4 ~ 
® City and Sta Company BW-5-2-36 
. 
s Books sent on approval in U. 8S. and Canada only.) . 
. . . s 
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Alarming as the prospect of ar 
vasion of Japanese good 
of these samples, trade 
to show that imports of competitive good 
have reached alarming proportions. 1 


S Seems In 


\ 


figures still f 


are actually puny 
The I nitc i States Tariff Com: 
has just finished a careful study of 


in both directior 


trade with Japan 


Japan, it reve ils is one of our st 


tomers Only th British and t 
Canadians buy more from us. O 


every $100 worth of goods which wv 

to foreigners. $9 worth goes to Ja 
1 oe ail i ae 

Although total sales to Japan last y 


than in 1929, they were 


exports 


r ry) I! 
re smaller 


Ww 


far larger part of our 


Biggest Raw Cotton Market 


Another thing which the Washing 


othcials who must hand! th la 
problem can't forget is that Japan is 
biggest market for raw cotton. Sit 

ton is our largest single export ( 
counts for 1747 of all export busit ) 
and since it is the main source of in 

for all the Southern states, its best mar 
ket for the commodity must be treat 
with some consideration 


Besides raw cotton, Japan buys from 


us vast quantities of crude petroleum and 
of manufactured or semi-manufactur 
metals. Since these commodities, whi 
represented about 80% of the total val 
of American exports to Japan in 1934 
are all available in world markets, Jay 
can shift its purchases elsewhere w 
out serious difficulty That’s anoth 
reason for giving the Japanese trad 
problem full consideration here before 
ting. 

Most revealing in the Tariff Com: 
sion study. however, is the negligibl 
volume of ompetitive Japanese voo 
reaching this ntry. Without denyir 
that t American price struct has | 
seriously upset by small imports of 
tain items, the commission reveals 
import neures f¢ 54 to s} A 
S he business is when co 1 
both our total sales to Japan and t 
ume of the domestic indus th I 
th Japanese goods competes 
What Japan Sold Us 

Imports from Japan in 1934 were 
worth nearly $118,000,000. Of thes 
goods, about $84,000,000 was raw silk 


tea, special undressed furs, and a few 
uced here 
he A nA 
é ¢ 


items not 
The remaining 
in this market paid a duty, but only 80% 


aiaeal 
} rod : 
of Japan’s sales 


of them—or $9.713,.756—were items 
directly in competition with American 


manufactu 

The United States has already restricted 
imports of nine items in this group. These 
are principally canned fish, cotton rugs, 
and rubber footwear. Imports in 1934 
amounted to a little more than $3,000,- 
000 

For another group of imports, mainly 
dishes, toys, matches, and miniature ele 


res 
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tric light bulbs, imports are already de- 


dining. These imports in 1934 were 
valued at $4,000,000 
A final group includes many things 


Im 


10 single item ran to more than 


. 7 ] 
rom sun goggles to celluloid combs 


rts ot 
1 dollars in 1 


ilf a millio 4, and the 
> 


[ 5 
total was slightly more than $2,000,000 
A few Ameri 


an industries are bound 
oe 


to be plagu 1 by Japanese (and other) 
ymmpetition very ycal Their cases 


Puerto Rico Can Be Free—lIf 
Administration’s offer of independence is window- 


trimming for Pan American conference. Puerto Rico 
-an’t afford to accept the terms of the offer. 


WASHINGTON'S ofter to. tre 


Rico at 


ntally 


the islanders want it is funda 
little more than window trim 
ing for the coming Pan American con 
rence 

Busi 
sly that the 


its offer if the 


United States would not 
bill passed in 
Puerto Ri 


their ties with this 


ry ou 
ymgress and if th ins voted 


‘ 


n tavor of severing 


yuntry It means simply that the best 
nformed authorities in this country feel 
ynfident that Puerto Rico cannot attord 


to sever its tions with this coun 


connec 


ry under the terms of the prosposal 


That being the case, the whole schem 
ppears to be mostiy a gesture to prov 
to the Latin American countries which 

ill assemble for the Pan American cot 
rence in Buenos Aires this summer 
it the United States has no intention 
forcing its sovereignty over any ter 
tory when the pcopl in those lands 


no longer wish it 
With Cuba ar 


P rto Rico 


Philippin 


nriz ‘ 
} AS yi 





is greeted by Sec. of State Hull upon 


“good neighbor” 


reciproc al recovery. 
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sults are known in Washingt nd are | T 


arrival 
policy of the United States, 


was improving and predicted close cooperation by business men of both countries in 


Se ee 


Taritt | 
§ grants a j 


ceive thorough consideration by the 


Commission, which sometim« 


ditional protection, but sti ks to the} 
policy of making each move carefully 

The commission seems to think that] 
Japan, particularly, has become too im-| 

tant a customer ind on ult 1) buy 
ing more from us than she ts able to sell 
in the American market—-to permit any 
hasty action which could justly t mize 









the Sp nish-Americat ‘ () 
with Cuba were severed first Last year . 
the Philippin s be t an a Y 
wealth which, during the next 10 years * = | 
will gradually attain 
polit al ind pen len ft t United) 
states 
Economically, Puerto Rico ts 1 THE DIRECT LINE 
nencdent } I ted Sta ( 
pendent on th ni 1 itcs f i . > on - . 
a a tains uae tx Mo Fly United's ““Ma Line Mid-Con.- 
+ ont - t R and, Cn , 
a ' - ‘ 
han © of tts exports go ) Or oO night and 
United States, con parc 1 \ ibout San Fran . 
70C— at th time th island was a 
yuired. Our main import ts sug vith 
tol oO. T 11eW rk ind If [ 
t significant items 
T} are thr pol l | 5 
) > tional ' 
| o Rico—Nati “ I FAST OVERNIGHT 
g ronment arty t Vn ast Coa 
Se ees ' AND DAYLIGHT FLIGHTS 
] mrs ) \ D 
pars 
for in leper ler } to of at , See great Sait ] ik c sc-up of! 
100.000 s in the . lection Boulder Da Unite fers you an 
(1932). fewer than 6 ‘ optional routing—v both Los An- 
, ‘ I re] S is c t . 
by the two opposition parties Tr} ge i Fra 1 t 






THE THROUGH 
SERVICE FROM THE EAST 


ancou B. ¢ t i tare 
q A al 4 ] } O Lime 
aii ‘ } , “é , ‘ Cire 
trips to Pacific Coast citie 


NEW YORK—CHICAGO SERVICE 


United ofters fast, f nt serv 
over the shortest rout between 
NEW YORK, Cieveland, CHICAGO. 
9 flights in each direction daily 
}-mile-a-minute planes on ever 
flight, stewardesses, and United's 
famous service features 
For Tickets, Reservations — United Air Lines 


Ticket Offices, Travel Bureaus, Telegraph Offices 


United Air Lines 


FASTEST, SHORTEST FROM THE EAST 
TO MOST PACIFIC COAST CITIES 


dome 


ANOTHER GOOD NEIGHBOR—Dr. Miguel Mariano Gomez, president-elect of Cuba, 


ut Washington. Dr 
reported that Cuba’s economik 


Gomez praised the 


sttuation 


41 























FIRST QUARTER ROUND-UP 


1936 Compared with 1935 
Business Week’s Index of General Activity +11Z 


o7 


Hard coal + 8% 
+ 1% 


td 


Soft coal! 


} 


PRODUCTION 
o Stee! +10% | 
-s Automobiles + 2% 
Construction: +83% 
PB Residential +74% 
i 
Non-residential +117% 
San 
all ruDIIC Work 
and +58% 
SB Lumber +34%" 
ML , 
Mu Electric power +12% 


| 


Ale Truck sales 


i" Petroleum +11%* | 
Oil welis drilled 4%* | 
AM\ Textile mill 
consumption 
Cotton + 9% 
Silk ~20% 
Wool +14% 
Firm Cigars, 
==" cigarettes +12% 
Factory employmt +3 % 


AK 


BS Prshounary 


Factory payrolls + 8% 








TRADE 

Check transactions: +20% 
N.Y.C +23% 
140 Cities +16% 
Carloadings: + 5% 
OD Crain +21% 
ey) Livestock — 8% 
. 4 Coal and coke + 7% 
mt Forest products H9% 
WE Ore +51% 
| ict See — 3% 

j 

MEP Miscellaneous + 7% | 

| 
Machine tool orders +81% 

Cement shipments +33% | 


) Paint, 
i aint, varnish, 


PRICES 


Wholesale prices: 
Tat: 
= Form products 
Py Food products 


—0.3% 


+ 1% 


im Hides and leather +1 2% 


2. Textiles + 2% 
SRE Bldg materials + 1% 
ge Chemicals —05% 
ag Metals + 1% 

Raw materials + 29 
emi-man tures + 4% 
Finished products +t 1‘ 
Wn IF 
eae Construction costs + 2% 


J lacquer sales + 2%* 
Fist Dept store prices + 2% 


samen Passenger car sales +22%* | 
+23% 


Household 
refrigerater sales +32% 


6 Washing machine 


sales +21% 
Oil burner 
shipments + 58%" 


e Retail trade: 


Department store salest 6% 
Variety sales (5¢-$1) +0.1% 
+ 1% 


Rural sales 





- & 


Life insurance sales 


Cost of living: 


is Food 


y ; 
& & Housing 


ii Clothing 


Fuel and light 


Sundries 


Stock prices 


Bond prices 
5 
AGT Farm income 


Dividends 


+ 3% 
+ 4% 


+10% 


— 3% | 


-0.1% 


+0.5% 


+62% 


+ 6% | 














BUSINESS WEEK 




















rerto Ricans will not vote to separate 
ym the United States 


In justice to those Puerto Ricans who 





e wholeheartedly behind the inde 
ndence movement, it sh be ad 
itted that Ser Tydings which 
s Administration support, 1s a ditty lt 
to fight It provides for a f{ lcbis 
e in November, 1937 It the Puerto 
ns vot | if if l fOVCT 
t will u iately | ganized on 
interim co f basis and 
pared to take « I 1 withir 
yur years 


Rapid Rise in Duties 


By the second year of 


insition period port 
States would pay duty at the rate of 
so of the normal schedul During 


third year, this would increase to 


7: and to the tourth year 


After that 
the 
ated on the same basis as those from 


in products en- 


United States would be 


tering 


oy foreign country. Immigrants would 
so come under the general rule for 
liens, which would be a blow to over 
p ypulate d Puerto Rico Our naval 


bases on the island would be all that 


Am 


) | , 
Rico 1s iimos 


ould remain of rican control 
entirely de 


nendent on the United States as a mar- 

ket outlet, and this ts in part due to a 

policy carefully cultivat 1 over the past 

35 years. It would be impossible for a 
. . ! 

kward island almost completely de- 

ndent on on rop to re idjust itself 


to this changed status within four years 


What the Bill Does 


In justice to the officials in Washing 


ton who fra! 1 t bill, it should be 
imitted that none of them believes 
that the majority of the Puerto Ricans 
illy want freedom now The plan to 
vrant the hood is not abandoned, 
ugh it 1 be postponed until this 
tter is Ss The new bill 1 | 
plebis ite which it pr wides—will | 
mply give t United States a fresh 

iandate to deal firmly wi terroristi 
unority without being accused of being 
impertaltst yppressor by the rest o 


Latin Amer 


France Going Modern 


| 
Homes ana restaurants use 


more electrical appliances, espe- 


cially in Paris. 


siness | own vidences of 

very in many lines tor more than four 
onths, and‘ t electrical industry 1 
iring in this gain. Electrical out; 

st vear was nearly 47 greater than in 
13,4 

Recently released data indicates that} 
ousewives are gradually easing their} 

s | sing electrical appli 
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16.01 C tric stoves tor hous te 
vere mm servi ) tor i but 
1 of Fras s Mn peo 
I ¥ 
hi te 
COOATIIL ‘ 
} 
r s 
' 
r ims panics in 
t 
] 
' j 
| Oo Y 1} 
] 
\ r 


@ How many machines in 
your factory really need pos- 
itive variable speed trans- 
mission — to maintain their 
top production— assure that 
uniform quality cf product for 


striving. 


which you are 
Yo 1 ¢ n 
operating speed with the P. LV. 


get the correct 
Gear, instantly, at the mere tt 
Worth your 
1574 tells 


while to look into. 


the whole story. 


LINK-BELT COMPANY 


Thel M t 
Power 7 ' ! t 
INDIANAPOLIS CHICAGO 
ATLANTA SAN FRANCISCO 
Ott i Cities 


st two years 
i 
Ovens 14 SN 
SI S.4 ; 
( i lishes SS 4 ; 


PHILADELPHI 
TORONTO 


thanks to 
Bh -14 4) 
PIV. GEAR’ 


(POSITIVE INFINITELY VARIABLE 
SPEED TRANSMISSION) 





) f the t 
- Link-Belt p 
r 
trated | S 
veo vase 
ROULER ORIVE ly | l 
, ' } 
} 
t 
‘ 
fy I 
appre at " 
= ‘ 
‘ r B lor N 
ook No 
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WO weeks ago, we announced an issue of FACTORY MANAGE- 
MENT AND MAINTENANCE, dedicated to presenting facts to 


counteract the many current misconceptions so harmful to industry's 


continued progress 


A spontaneous acclaim, beyond anything we had anticipated, has come 


from hundreds of business men all over the country 


Why have these men so enthusiastically endorsed what we propose to do? 
Because they realize that misconceptions must be combated with facts, and 


that industry alome must do that job 


Industry has not put to work its greatest army of potential ‘salesmen’ 


an army of men eager to help 


They are the thousands who are in responsible management positions in 
industrial plants. The men who daily supervise industry's 7,000,000 
workers They are also the men who read FACTORY. 


These are the men who ought to know the facts of industry But do they? 
They know the technical side of their own jobs They may know certain 
economics about their jobs. But that doesn't mean that they know the 


economic facts about industry asa whole. 


Nevertheless they are the men who are accustomed to putting facts to work. 
There isno group of men in America in a more strategic position to spread 
honest thinking about industry and FACTORY is the one publication 
which serves this group of men throughout the manufacturing industry as 


a whole 


That's why McGraw-Hill selected FACTORY to carry the story of ‘What 
Industry Means to America’ and is devoting an entire issue to the doing 


of that job 


In addition to its regular subscribers August FACTORY will be made 
available to many other key executives in industry and those in other fields 


whose understanding and influence is vital to industry's future. 


To provide facts clearly, quickly, without complicated theories or long- 
winded economic discussions to all those in a position to use them is the 


job we have set for August FACTORY 


FACTORY MANAGEMENT AND MAINTENANCE 
A McGraw-Hill Publication 














“What Industry Means to America” 
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Business Abroad 


Soviets prepare to buy railroad equipment abroad. 
Communist gains may force France to embargo gold. 
Japan will provide loans for small industries. 


POLITICS and monetary problems focused 


world attention this week Poland 


placed an embargo on gold, a preliaminary to outright devaluation or to a dual 
urrency system should the government decide to maintain the imternal currency 
t the old par 

The franc was weak following the strong Communistic swing in the tu bal 
loting for representatives to the ¢ hamber of Dey tics Reaction on the pound 


terling was not British authors 


ties. worried over Mounting imports and 
the slow expansion of exports, may be 
villing to let the pound drop gradually 


to lower Ie vels 


! , 
Devaluation became an tissue again in 


Germany when the tension between Dr 
Schacht and Nazi radicals 

ith the ip| 
(,ocrmy as supreme ¢ 


came to a head 
ol 


OnOInK di 


ointment General 
tator 


the Reich 


Germany 

Goering-Schacht team is not ex- 
last. Devaluation 
again becomes an issue. 


pected to 


BERLIN (i Business leaders 
re contused over tl my licetions be 
ind the appointment of Goering as 
lnctator of foreign cy hans and raw 
yaterails. 

Dr. Schacht, who has held this post 
vith strong Hitler backing, ts a favorite 
vith most executives and with the mor 
onservative crowd in Germany He its 


respected abroad, a factor of some im- 
portance to the Germans who are badly 
in need of credits and have been scout 
ing in London during the winter in 
earch of a loan 
Fundamentally, the 


Goering over Schacht may be nothing 


mr ' 
apj ointment ol 


more than a tactical move to protect 
Schacht from the attacks of the radical 
Nazis. These have become so serious 
during the last few months that some 
thing had to be done (BU Apr11' 36 
p43) Formally, the move ends th 
cconomi dictatorship of Dr. Schacht 
Schacht on Spot 

Opinion here is divided over the 


probable outcome. Goering has politi 
cal aspirations, but is thought to have 
little desire for the responsibility of dic 
tating details of the Economics Ministry 
On the other hand, both men are self 
willed and the combination may work 
for only a short time. With Goering 
definitely in the ascendancy, this would 
mean that ultimately the position of the 
economic among 
the Nazis would b« 

The change is not connected, at least 
directly, with the devaluation issue, but 
the latter 


and social extremists 


strengthened 


now finds growing support 


MAY 2, 1936 





FOR PEACE OR WAR fast 


completing a vast network of fine highways 


Germany ts 


ready for commercial traffic ot 
This double 


Berlin-Stettin road, just finished 


troop have 


ments lane is part of the 


the leading industrialists who 
feel that perhaps the 
when it is better to devaluc 
the 
ho! 
ing exports with the proceeds of the 


tax which Schacht has levied 


imony 


time has come 


and repain 
export 
1 foreign markets through subsidiz 


advantage than to attempt to 


heavy 

Hesitancy 
ing the swing to the Left in the French 
the ol 
Goering's appointment will not be over 


in financial centers follow 


clections and announcement 


come until both situations are cleared ul 


% 
France 
Swing to Left in France starts 
new gold drain, revives proba- 
bility of gold embargo. 
Paris (Wireless )—Last Sunday's ballot 


ing on candidates for the Chamber of 
Deputies produced just about the results 


that were anticipated Because of the 
large number of candidates running 
only about 2907 of the seats were filled 


by representatives who received a clear 
majority on the first ballot 
Though Communists made 


the most 


rian if im the first ft t! 
not CX pM { 1 to Me \\ { ‘ \ 
n the next vote Radical Social 
pute ol t? if rie cthet it) i 
to ti ( a | nit 
t port 1 ( 
the final vote 1} ! » 
in i 0 ent mn ! 

‘ om ( ! oft 

! ne tf tro t ( 
Front to | then ' 
ment proyra l ! ! 
ir ' { +} to tl R 
prot I prod r 1 

( bic than the ret i t 

ort tor t! ‘y ret 
} it , { 
| rie 
| of - 
lh, ‘ ey 
I n i 
billion { } } 
1} ai - f. 
+} k ¢ ; | 
' ‘ ' 
! ‘ 
7 ' 
( " 


Great Britain 


Business is unperturbed ly tan 


increases. Shortage of skilled 

workers develops. 
LONDON (( | 
df rial Britain « t ‘ , 
ni | | t ! i 
Bigvest I t 
cla ( t es ol ( 
| t | ‘ ! ! Se % 
net irc bl rather than t 
civil service 

London 1s taking the French elect 
{ ore Imly tl N York | 
ving to the Left expected | 
British fail to belt that tl tr 
radicals will be t i ent 
majority to tort trot vernment 
without the support of cv more 
moderate parties 
Frane Dips 

The British Exchange lq tion 
Fur 1 orkut | rd to keey tl ot 
fran table, but the sl p on forward 
francs indicates the real view in Eng 
land that French financial authority 
will not be able to avoid devaluation f 


many months 


London looks on the appointment ( 


Goering as real overlord of the German 


Economics Ministry more ; in effort 
to shield Dr. Schacht from the attach 
of radical Nazis than as an aftront 
Schacht ts expected to contin his cor 
trol of German cconomy, with spe 
emphasis on the accumulation of 1 
serves of war material preparatory to 
some move on Austria or Czechoslo 
vakia. A demand for return of German 
colonies 1s exp ted to be made simulta 
neously the whole to com it a tire 
when Italy is involved in Africa, the 
British wholly absorbed with the Ital 
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problem, and the French completely in 
volved with a critical internal situation 

There is renewed agitation over the 
failure of the tron and steel industries 
to complete contract deliveries on short 
notice. Capacity is being expanded, but 
there ts a shortage of skilled workers in 
every line due to the unwillingness of 
the trade unions to allow the ratio of 
apprentices to trained workers to in- 
rease faster than the old law provides. 


“" ~" 

‘ar East 

Chinese government creates cen- 
tral purchasing bureau. Japan 
will furnish financial aid for 
small industries; sends “sam- 
ples” ship to peddle Nipponese 
goods in Latin America. 


CHINA plans to consolidate all national, 
provincial, and municipal government 
purchases under one head and in one 
department This is a part of the Nan- 
king government's scheme to improve 
the financial position of China and 
place the country in a better bargaining 
position when buying in world markets 

To handle this business, the Central 
Trust of China (a subsidiary of the 
Central Bank of China), will create a 
Central Trust Purchasing Department. 

Further evidence of the government's 
determination to make China less de- 
pendent on foreign manufactures ts 
contained in a report from Nanking 
that a steel factory and a sugar refining 
plant will soon be started at Chungking, 
Szechuan’s thriving Yangtze river port. 
This is a part of a plan also to make the 
local population less dependent on 
farming 

All attention in Japan ts concen- 
trated on the opening of the Diet which 
will convene for a brief session during 
May. At this time, the new “industry 
control” law will be debated, and vari- 
ous tax measures. The new cabinct’s 
announced policy foreshadows. stricter 
official control of industries, but other- 
wise is still vague 


Higher Taxes 

An outline of the financial policy to 
be pursued by the new cabinet hints at 
the revision of the national loan policy 
involving an increase in the issue of 
national bonds, according to a report 
by the Mitsubishi Economic Research 
Bureau. Higher taxation ts also gener- 
ally expected to follow the new policy, 
and interest rates will be lowered in 
order to prepare the way for the re- 
vised national loan policy and probably 
for the conversion of national bonds to 
a lower rate 

First move in the conversion pro 
gram is already under way with the 
Treasury offering new debentures bear- 
ing 3402 for ¥373,000,000 of 5% 
Treasury bonds outstanding 

Japan has a scheme to give financial 
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aid to small industry similar to one in 
use in Britain. Authoritics of the Com- 
merce and Industry Ministry have pre- 
pared a bill for founding a Bank tor 
Small Business and Industry which will 
be presented at the special Diet which 
opened May 1. The plan calls for a 
bank to be capitalized at ¥10,000,000, 
half to be subscribed by the govern- 
ment and half by private interests. 

Japan is continuing its drive for 
South American markets. The Kawa- 
saki Steamship Co. will inaugurate its 
South and Central American express 
freight service by sending the Oregon 
Marv on its maiden voyage fitted out 
as a floating sample exhibition ship. 
The vessel sails from Osaka on May 5, 
with the hold filled with articles similar 
to those on display. Efforts will be 
made to sell the cargo on the spot as 
well as take orders for future delivery. 
First call will be San Francisco, with 
the cruise continuing down the west 
coast of Central America, visiting ports 
in Mexico, Costa Rica, Panama, Colom- 
bia, Ecuador, Peru, and Chile. 


Latin America 


Window dressing begins for 

Pan American conference. 

Trade pact with Colombia will 

soon be effective. Mexico will 

have a racing season. 

BECAUSE it is considered in the best 
informed circles as a bit of window- 
dressing for the Buenos Aires confer- 
ence this summer, the bill introduced 
in the Senate in Washington this week 
providing for a plebiscite to determine 
whether Puerto Rico should be freed 
has attracted considerable attention 
(page 41) 

The Puerto Ricans are not likely to 
ask for independence, at least under the 
terms proposed in this bill. It provides 
for a complete breaking of ties with 
the United States within four years, in- 
cluding the transition from a territorial 
status with free access to our markets to 
alien status with the necessity of enter 
ing this market on the same terms as all 
other foreign business 

Puerto Rico has had an apparent fa- 
vorable balance of trade with the United 
States for some years. Actually, island 
business ts less favorably situated than 
the actual trade balance would make it 
appear. Authorities state that nearly 
9007 of the exports to the United States 
do not represent clear gain for the 
island, because all of the key industries 
are controlled by United States capital. 
This means that much of what appears 
to be a clear balance in Puerto Rico’s 
favor ultimately is shipped out of the 
country in the form of profits to the 
owners of the industry. Since, in addi- 
tion, the island is dependent on the 
American market for the disposal of 
about 95° of its exports it is unlikely 





that the Puerto Ricans would vote fo 
freedom from the United States 


Silverites Are Busy 

Last week's rumor that Canada w 
introduce a bill to remonetize silver 
already been blasted The resol 
introduced in Washington by S$ 
King to authorize President Roos 
to invite American governments to 
ticipate in a conference to cons! ler 
to increase the use of silver and stabil; 
silver prices is not yet seriously expe 
to get very far. Both schemes, ho 
ever, are being watched closely, for in 
side circles think that silver is goi 
to come in for further government 
support this year. Rumor in Washin; 
ton now is that the silver question wi 
be discussed at the Buenos Aires cot 
ference. It may be nothing more tl 
an informal discussion from the flo 
for it is not likely that a unanimo 
vote could be secured to win it a pla 
on the agenda. Plans can be more read 
ily predicted when the outcome of tl 
negotiations with the Chinese bank 
in Washington are revealed 

Two Latin American trade treaties 
tracted attention this week. Colombia 
which signed a new trade agreement 
with the United States last year (BU 
Oct19'35,p30), has now ‘ratified tl 
treaty and it will become effective May 
20. Terms of the new pact with Guata 
mala were revealed this week. It is ex 
pected to revive trade between the two 
countries which reached a peak of $25 
000,000 in 1926, but dropped to a low 
of about $10,000,000 last year 


Boliviano Revalued 

Bolivian exchange regulations have 
been officially altered this month. No 
final official report has yet been received 
in this country giving all the details, but 
it is known that the Bolivian govern 
ment has fixed the exchange rate at 50 
bolivianos to the pound sterling. This 
compares with an old official rate of 
about 20 bolivianos to the pound, and 
a free rate of about 66 last week. Theo- 
retically the change became effective 
Apr. 1, but the free rate in New York 
has not yet been brought into line 


Uruguay Is Prospering 

In a recent report to the Overseas 
Automotive Club, W. T. Moran, assis- 
tant vice-president of the National City 
Bank of New York, made this interest- 
ing report on economic conditions in 
Uruguay: 

“Under an able administration, Uru- 
guay’s budget has been balanced and the 
country is politically quiet. For the first 
time since the depression, the net bal- 
ance of trade last year was favorable to 
Uruguay, with good prospects of a repe 
tition this year. A definite plan was 
introduced for the liquidation of de- 
ferred exchange, and the bulk of these 
payments should be out of the way by 
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Canada 
British Columbia 
meet all financial 
Alberta has highway plan which 


is ready to 
obligations. 


will be financed by “Social 
Credit money.” 
TTAWA—British Columl will pay its 
May 15 $3,500,000 maturity (largely 


held in New York) in cash on due date 
ls it had Ex- 


\ : 
ney tf ame KNOW! 


; 


it of fund 


, 
stowed away 


tence of this mé 


hance ol 


1¢ province securing a loan from Ot 


is no ¢ 


vhen it was seet 


scrutiny 


tawa unless it accepted 
will hav 


its finances. The province 


o further maturities till 1939, and will 
ive sinking funds to cover all obliga 
ons till 1 when $20,000,000 of 
’acific Great Eastern Railway bonds will 
ve to be 1 led. By that time t 





BIGGER AND BETTER 


it is tackling big jobs with big equipment. 


from B. F. Sturtevant Co.. Hyde Park, Mass 


will furnish more than 25 tons of air per 
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Air conditioning today 
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Inflation Dollars 
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is not only finding wider markets, 
This air-conditioning fan, ready for shipment 


. to Buenos Aires, is one of a battery which 


minute. 
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Soviet Union 


Moscow prepares to place huge 


orders abroad for rail equip- 


ment, Soviet capital has large 


central heating system. 
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. 3 Today's markets hold both opportunities and pit- 
falls for the investor. Shrewd selection demands 
specific facts. Investors seeking specific suggees- 
tions for purchases, sales or exchanges find prac- 


tical, profitable guidance in Moody's Stock Survey. 


Yearly subscription $100, includes consultation 


with Moody’s Staff on individual problems. 


Specimen copy with current recommendation sent on 


request. Ask for Bulletin X-4. 


Moopy’s INVESTORS SERVICE 


65 BROADWAY 


S$ TOC K § 
















NEW YORK CITY 














Margin Flurry 
Wall Street decides that Regu- 


lation U is not so tough as it 
looked at first glance. 


Watt Srreet had a few cold chills as 
the tume drew near for the Federal R« 
rve's Regulation U on margins to go 
into effect; then, several days betore 
the deadline (May 1) the smoke 
kk ire | iway 

It was discovered that the Federal 
Reserve authorities were only setting up 
machinery for controlling possible ex 
pansion of stock exchange loans. Brok 
ers and banks were given to understand 
that stocks could be substituted and 
loans renewed without constituting 
new" loans. Thus a broker can con 
tinue an “old” loan of $100,000 with 
$130,000 of collateral. If he increases 


the loan, only the added amount is a 


new" loan requiring 167° collateral 
If, however, the loan is transferred to 
nother bank, it docs becomes a ‘new’ 
one and calls for the 167 coverage 

Ihe excitement hinged round the 
meetings of New York Stock Exchange 
officials late last week. It was reported 
that higher margin requirements would 
be considered The argument was: If 


the Exchange members have to put up 
more collateral at the banks, margins 
will have to go up. However, it ap 


pears that the Stock Exchange received 

C edqera escrve 
Federal R 

authorities. In any event, the officials 


reassurances trom tl 


came out with an amendment to their 
own margin rule which actually lowered 
the minimum margin for small traders 

The Stock Exchange ruling was that 
brokers could carry customers—large 


48 


and small—-down to a point where mar 


gin still was equal to 309% of the debit 
balance. In other words, to buy $10,000 
worth of securities the customer must 
» $5.500. borrowing $4,500 
He must be called for margin when 
his stocks decline to a point where only 
300% of that $4,500 remains intact 
Under the old rule, both large and 
Hed 


tl + | > TT ‘ mort 
small traders were Calicd upon to pu 
up 535 margin Those with a debit 
balance of more than $5,000 could be 


carricd until that debit balance had 
shrunk to 3007: those whose debit bal 


ince was less than $5,000 could be car- 


ricd down only to 50°, That inequa 


has been eliminated 


This action by the Stock | 
a cording to the most authorit 
vices, had little to do with Fed } 
serve margin fre juircments 

< i 

Regulation | The Reserv 
™ a a. See eae 
nave ncve Stipulated the level 
broker must call a customer for 


Under Regulation [ the b 
told that the broker m 
collateral when the val sli 
167% Nor ts the broker 
get maintenance margin 


Pruning Prunes 


Substandard ones are separate: 
from others on Coast and sold 
to byproduct plants. 


A PLAN to divert substandard p 
to approved byproduct manufa 
processes is being applied on the ¢ 

It is sponsored by the Pacific Pr 
Products Association, a privat 
without the cooperation of gi 
The prunes are bought in the ope: 
ket, with money borrowed fror 
federal government 

The prices paid must be mor 


those offered by 


packers and s 
I 
: 
who might include substandard 
in better-grade lots, or flood the 
with inferior products 
The prunes will be used in bypr 
plants for stockfeed and comm 
cohol, and in products for hu 
sumption su h as prun b 
I 
powder, and jams. Pitte 
to bakers bring the high 
The 1935 prune surplus was 
tons, all of which the new asso 
will sell to manufacturers 
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-y and the Markets Sedieeoniens 
Money anc 1¢ arkKets per, the large 
- the Securities & Ex nan ( 
m4. ’ . hand 
rhirteen-month bull movement reaches trouble point, . 
restlessness and worry start slide. Rains in wheat belt) Damper on Grains 
. . . hy TY Odity t 1 } ] i 
indicate drought threat not formidable. ‘ | 4 
put in we t 
THIRTEEN is an unlucky number, the old adage says And this k sto x} 
1 oy 1 4 Teat} 
irket is convinced of it The bull movement held p without a flick ; Weath 
» 1 " tl prt o 
e, long months. But the fare was a little too rich for invest it and s a I 1 
< , ° m in rubl 
rpuscles. First groans wer heard in early Apri This weck the in n . 
: ; ts mittee furnis! 
iched the Stage where a few days suttice { to ncel practically the entire first- 
: increasing 
urter advance in stock prices 60CL to 
One of the main pillars of the 1935 It required only a foreign s 1 Just 
» upgrade stock market march was easy the tax problem to release selling in tl to 3 pro lt ns in 
yney. This is still with us and likely to security markets. French clections dis- — ¢h¢ n 
for a long time to come. Whether it closed little more than expe 1 Leftist Southwes 
yntributed to the sickness that over gains but with the stock market already drought gai | 
ume financial circles this week is prob- 1m a surly mood, the French voting, pl rous O K N 
matical. Probably it did, if by no Poland's con picte go embargo, pl Missouri. O | 
ore than forcing a sizable quantity of fear that the second Frencl Y tually prov 
ile funds into stocks even after the time would be follows soon f ist 1 heck , 
ad been reached when the market was devaluation of the fr was enough to for the time |} lf 
ripe for corrective reaction give the edge to the pessimists t thir 
‘a — — made the most of it tew 
Business Still Rising 
Another main support of the market fax Threat Bothersome I Northw was f 
idvance was rising business. That fa [he tax threat is not yet positive ¢} | t 
tor is still present. But lately the stock market influence. The Senat listress and more t { 
market trade has been restless about the reveal some old-fashioned economic vir- jt is necded. j S 
high ratio of squeezing that is occurring tue and inject some common sense into Wallace, d p oO 
as business is translatcd into profits. it, but financial circles are not taking long-rany ' 
Gross activity of many companies is and any chances at the moment. If, a little that the moist t t i 
has been highly satisfactory. But taxes, later, the tax menace is eased, no one nutty one and not to be t H 
increased costs, and other phenomena of will be surprised if securities gladly slip plied that good crops could still | | 
the current period are shrinking the re- back into the fat and sassy casy money, throughout the cereal co 
sult when it finally gets out the little good business groove. But just for th Texas was clad to vet rain. 7 
end of the horn ready for distribution to moment the market is not taking things acreage of cotton in that state was be 
stockholders. This big business, smal] on ftarti ginning to look quite thirsty 
profits arrangement is worrisome. It The bond markets rolled in the gut oC B 
- . ’ y 
might not be if it could be looked upon ter along with stocks and the break early Big Guns Boom 
as temporary, but it cannot. Washington in the week did not help the new finan Some big guns of the 
is heading in the other direction and the ing market much. Underwriters were tery have been booming | 
ratio between the two ends of the cornu- content with a fairly quiet period. The something new an 1 different 
copia is about to be still further widened, greatest excitement in the new issue mar- tot ils. Chrysler led off last 
if this week's passage of the tax bill by ket was the appearance of Brooklyn 10uncing an $11,000,000 net in t 
the House means anything Manhattan Transit’s $110,000,000 whop- the first quarter of this 
49 


MAY 2, 1936 








A TOWER OF STRENGTH 
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Inet it has ever recorded for the hist 
three months of a year, and inferio 


i to the final quarter of 1935 in the 


scroll of all Chrysler The big 


q arters 


| business for the quarter aftected Chrysler 


happily, and on the strength of its swol 

| len earnings the corporation busted out 
iwith a dividend of $1.50 a share, the 
| 


argest single quarter's payn 
company books. 

General 
loud bang with its $5: 


Motors this wecK made a 
000,000 net in- 
come for the first quarter, the noisiest 
earnings broadside this company has 
heard im any quarter since 1929 and 
the third best March quarter in the his- 
| tory of the company. In the 12 months 
| ended March 31, General Motors net 

250.000.000. 


sales mearly reached $1 


which is a large package of automotive 





products 

U. S. Steel despite a bad winter and 
the Pittsburgh floods, also came through 
in the first quarter of the year. With 
selling prices of steel averaging about 
| the same as in the final 1935 quarter, 
| Big Steel was in the black by $3,000.- 
000, the best March quarter in the last 
five years 


More on Excess Reserves 

| Two troublesome banking problems 
| excess reserves and the mounting ratio 
lof security investments to total loans 

| Occupy a major place in the Federal Re- 
|serve Bank of New York's 21st annual 
report. A study completed late last year 
revealed that no less than 660 of the 
793 banks in the district had reserve 
balances (including deposits with other 
banks) at least 100° in excess of re- 
If the New York bank has 
they are veiled. 





quirements 
|any recommendations 
The indication its, 


lcrease in the reserve 
| 


) 


however, that an 1n- 
requirements 1S 
favored. It is pointed out that control 
of credit through open market opera- 
tions has been found etfective 
when banks not only have no excess 
several hun- 


most 


| reserves but are in need of 
' dred million dollars of Federal Reserve 
| credit in order to keep their reserves at 
ithe re quired levels.” 

On investments, the report notes that 
| securities in the New York City member 
| banks’ portfolios averaged only 23% of 

total loans in 1929 but at the end of last 
year had risen to $967. That this re- 
flects federal financing through banks is 
clearly indicated by the fact that the 
city’s banks listed government securities 
as 759% of their total investment in 


securities 


Rolling Stock for Sale 
Improvement in the demand for rail- 
way rolling stock this week found re- 
flection in the decision of the committee 
for Florida East Coast Railway equip- 
ment trust certificates, series D 5%, to 
take over the pledged equipment. This 


promised to be the first instance since 


| ; 
| 1923 in which rolling stock has been sold 





, 
to laims of holders 


satisfy the 
faulted ( 
such defaults have not been ur 
been mad 


equiment certificates 
(Settlements have 
recent cases of this character ) 
The carrier told holders of the 
tificates (an issue of $1,000,000) 
two years ago—on the occasior 
fault in 1934—that the pledged 
stock was theirs for the taking. 7 
was surprising because the equip 
was fairly new (bought in 1924 
the Florida boom when the road r 
a lot more rolling stock than it d 
The certificate holders had « 
nothing about it except to organiz 
protective committee. Now they | 
been informed, however, that the ra 
an even greater surplu 


now ) 


road has 
equipment—when the hurricane d 
aged its 46-mile over-water line to K 
West the road opened negotiation 
sell this line to Monroe County fi 
motor highway. 

So other railroads are being aske 
bid for the 22 mountain-type loc 


tives, five switch-engines, three 
passenger cars, 200 - steel-underft 
box cars, 20 cabooses and 100 b 


cars, original cost $2,387,400. 


Unlisted Problem Eased 


Now that the Senate has put its fir 
approval on the Administration's amet 
ments to the Securities and Exchar 
Act of 1934, corporations with stoct 
traded in unlisted departments of t 
stock exchanges are a little more at ¢ 
Their shares, provided they have be 
on the unlisted markets since Mar 
1934, will continue as they are with: 
interference from SEC. This extensi 
of unlisted trading is indefinite, not 
cause SEC wouldn't like to have a fi 
hand on the almost seven billion doll 
of securities involved, but because uy 
this time no reasonable method of for 
ing registration has been thought up. 

New issues, however, are to con 
under SEC scrutiny. They will not b 
subjected to strict registration, but b 
fore they can appear in unlisted circ] 
on the exchanges SEC must be assur 
that there is need for the implied di 
tribution and market, that issuing cor 
potations furnish satisfactory informa 
tion and keep it up to date, and that it 
is understood that they will get off th 
market if SEC thinks there is any need 
to protect the public from them 

The whole procedure is not mu 
different from straight registratior 
Small new issues, if they are not a part 
of a $2,000,000 batch of old stock or 
more, are allowed off the leash 

Another section of the amendments 
freezes the over-the-counter dealers int 
Hereafter t! 


h 


a legal registration status 


over-the-counter trade will either register 
with SEC or else develop a pony expr 
for their interstate mail, because Farley's 
boys in grey will not handle correspo: 


dence from unregistered dealers 
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Editorially Speaking — 


gravestone industry 
e the epitaph It has sent out 
What type ot epitaph do you 
yr?” Our favorite is: “Here lies Lily 
mington. Death cannot stale nor 
fire wither her infinite mendacity.’ 


iS trying to re 
a ques- 


naire, 


.RION ZIONCHECK is the bad boy of 
ishington. This erratic young Seattle 
gressman gets tangled up with the 
ice and the local courts repeatedly. 
he goes tearing through town at 70 
es an hour he ought to be jailed for 
But there’s something in what he 
s about the visit to Washington of 
Gomez, the President-elect of 
ba: “They furnished him with a 
werful car and him an escort 
motorcycle police. They went 
rough town, through red lights, so 
st the motor cops couldn’t keep up 
him and had to flag him down. 
[hey were going close to 80.” 
There’s too much of that sort of 
ing for and by an endless multitude 
dignitaries, native and foreign, civil 
id military. Visiting almost any town, 
ey're given a motorcycle escort, a royal 
ght-of-way, and the speeding privileges 
a fire engine on to save the 
ickle works. 


gave 


its way 


A HUSBAND advertises that “my wife, 
Lillian, having left my bed and board, 
will no longer be responsible for debts.” 
And why should she, now that she has 
stopped getting what she was paying 
tor? 


WINSTON CHURCHILL was cheered in 
the House of Commons the other day 
t the conclusion of a carefully reasoned 
speech in which he demonstrated that 
the Nazis spent at least four billion dol- 
lars last year to prepare for war. Two 
lays earlier, Gen. Goering called Hitler 
the Supreme War Lord. The coming 
var will demonstrate how supreme he is 


ACCORDING to the Earl of Harewood, 
King Edward VIII's brother-in-law, 
you will find it difficult to draw any 
other parallel to Hitler's methods than 
that of gangster.” These may seem 
harsh words, but Churchill went farther 
last year when he declared that Hitler, 
in killing 1,200 Germans on June 30, 
1934, was not only morally but legally a 
murderer. The Reichstag, shaking in its 
shoes, assembled a few days afterward 
and decided that Hitler had done well 
in killing Gen. von Schleicher and von 
Schleicher’s wife and the rest of the 
1,200; but, as Churchill pointed out, no 
subsequent action by a legislative body 
can alter the nature of a crime at the 
time it was committed 

It was because of this frank comment 
that Churchill, though the best qualified 
man in England for the job, was not ap- 
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pointed Minister tor 
of Defense. Baldwin 
ng Hitler, passed Chur 
ot an 


Inskip 


undistinguishe¢ 


THE Gentleman on the Finan 
was asked to join in a game 
last night, but his lumbago forced 
to decline. Sniff is played by people 
who get down on their hands and 
ranging themselves in a circle. One of 
them holds to his nose a cigarett 
from which the tobacco has 
moved. By sniffing h 
the paper in place. Then the next 
sticks his nose 
tries to sniff it away from the first 
er’s nose. This game is particularly 
ommended for 
they want to transmit 

We have read that sniff was “devi 
by a leading stage ; 
this mean Beatrice 
we'd like to see her playing snit 
rante 


ances 


C paper 
been re 
manages to keep 


gainst the paper 


people with colds 


comedienne 


Lillie? At any 


Schnozzle Du 


SHOULD a newspaper have the 
privilege of withholding its source 
information from a judge or a gra 
jury? Dean Carl W. Ackerman of the 
School of Journalism of Columbia Uni 
versity, who is a sort of unothicial spokes 
man for the newspaper 
clares that this privilege 
granted. But why? No other business 
has it. The law allows it to two or three 
ancient professions, which receive in 
formation in confidence. But a 
paper does exactly the opposite of this; 
it receives information for the express 
purpose of passing it on. Therefore it 
has a far weaker right than a banker, 
broker, or a tax expert to claim the 
privilege of determining how much to 
tell a court or a grand jury 


business, de 


should be 


news- 


THERE are sO many Roosevelts there's 
no keeping track of them. After the 
revelation of the kind of letters that the 
president of the Sentinels of the Re 
public has been writing, it was reported 
that Nicholas Roosevelt of New York 
was one of the contributors to the Sen 
tinels. Mr. Roosevelt, who is a Re- 
publican, a former minister to Hungary, 
and a staunch opponent of the New 
Deal, promptly declared that he had 


“neither the money nor the inclination” | 
organization. | 


to contribute to such an 
The man who gave the money is a 
Philadelphia Roosevelt of the same 
name. A good argument might be made 
for labeling all the Roosevelts 
numbers, like football players. 


with 


Lapy CAVENDISH says her brother, Fred 
Astaire, “has a sympathetic puss.” She's 
too generous to put her brother on the 
pan 








—but customers 
didn’t reorder 


M*xx repeat orders are lost be- 
cause products have been al- 
lowed to deteriorate in transit or 
storage. Is your product always de- 
livered in perfect condition? 

Complaints of damage from con- 
tainer-failure are stopped when you 
ship in Bemis Waterproof Bags. 
They provide that all-important mar- 
gin of safety—complete protection 
against sifting, odor, dust, and loss 
or gain of moisture, 

Your product comes through in 
factory- perfect condition, building 
customer confidence and profitable 
repeat business. 

There is a type of Bemis Waterproof Bag 
for every industry. They provide any de- 
gree of protection required. And users 
profit by important savings in original cost, 
freight, handling, storage, and labeling. 

It will cost you nothing to investigate 
Bemis Waterproof Bags, and it may solve 
yourshipping problem. W rite forfurtherin 
formation onthe application of these up-to- 
date containers to your particular industry. 

BEMIS BRO. BAG CO. 


403 Popler St. 5120 Second Ave. 
St. Lowis, Mo. Brooklya,N.Y. 
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Much to Do With Industry 


Henry Ford, always provocative, says 
“the New Deal has neither harmed 
nor helped business; it has nothing to 
with industry.” Yet Mr. Ford 
must have seen power, if not inten- 
tion, to harm industry in the Admin- 
istration’s efforts to regiment business, 
which he so valiantly and conspicu- 
ously defied. 

Mr. Ford's thinking has been sound 
enough to support the greatest indi- 
vidual business success in the history 
of the world. But in giving expres- 
sion to his thinking on broad ques- 
tions of economy and sociology, he 
speaks in terms of years and genera- 
tions of scientific progress rather than 
in terms relevant to our immediate 
business and political problems, 

Before discussing the impact of the 
New Deal on industry, one should de- 
fine the New Deal. The fact that 
many New Deal supporters went 
along with Huey Long’s scheme to 
break Mr. Ford’s property into thou- 
sands of small bits and distribute 
them as dividends to the public 
doesn’t make that a part of the New 
Deal. But the fact that Mr. Roose- 
velt, himself, does want to establish a 
planned economy that would control 
Mr. Ford’s business as to prices, 
wages, output, and profits, does want 
to break Mr. Ford’s business up into 
many small unrelated parts, and does 
want to put an end to the accumula- 
tions of large corporate surpluses, 
which, in the case of Mr. Ford, 
crossed the billion-dollar mark long 
ago, has something to do with indus- 
try, and is an integral part of the 
New Deal. 

The New Deal is one thing today 
and another tomorrow. Its founders 
have largely been discarded, and its 
responsible personnel changes with 
bewildering suddenness and inexplica- 
bility. Its wise men in the inner coun- 
cil are frequently shocked by what is 
promulgated in the name of it. And 
one by one they come first to criticize 
it in sorrow and then to condemn it 
in indignation. 

None knows better than Prof. Ray- 
mond Moley what the New Deal has 
to do with industry. He sat at the 
head of the table in all the councils 
that devised it. And yet he appears 
before the National Association of 
Manufacturers to give support to the 
belief that the New Deal has delayed 
recovery, crippled business, produced 
a deadlock in utilities, shipping, and 


do 


housing, prolonged relief, and wasted 
staggering sums. This has much to 
do with industry. 

The critical decision as to relief 
policy and tax spending, says Prof. 
Moley, was made in December of 
1934, when the Hopkins method was 
chosen over that of Mr. Ickes, on the 
premise “that relief work need be 
only temporary and that the Admin- 
istration should and would cooperate 
with private business to the end of 
stimulating reemployment.” Conse- 
quently one would expect the Admin- 
istration “to be moving Heaven and 
earth to promote private employment. 
But what is happening?” 

Answering by illustration, Prof. 
Moley reminds us that in housing, the 
field that offered the greatest oppor- 
tunity for quick revival and relief cur- 
tailment, sound plans for the employ- 
ment of millions of men have been 
“frustrated by petty bickerings, by 
inordinate ambitions, and by interfer- 
ence from departments of the govern- 
ment which have no legitimate interest 
in the subject whatsoever.” 

And Peter Grimm, former special 
assistant secretary of the treasury, to 
which post the President appointed 
him with the responsibility but not 
the authority of coordinating the cha- 
otic housing schemes of the govern- 
ment, points out that $30,000,000 and 
three years have been spent by the 
Public Works Administration on a 
low-cost housing program that has 
mainly failed of its purpose, and de- 
clares that the dominant reason for 
this is the excessive centralization of 
power in Washington. 

Yes, the New Deal has something 
to do with industry, and industry had 
best be alive to what it has to do with 
the New Deal. It is the attitude and 
understanding of the American public 
that should concern industry more 
than the personal political future of 
Franklin Roosevelt. Whether he 
will be reelected is perhaps less im- 
portant than the complexion of the 
next Congress; and that can be influ- 


enced best by telling the truth abo. 
business and politics to a public th 
has recovered from hysteria and 
ready for reason. 


Real News—A Cut 
In Gasoline Taxes 


Ac last there is a faint gleam of ho; 
for the oil industry, the automotiy, 
industry, and the motorist, burde: 
as they all are by the fantastic 
cumulation of gasoline taxes. Unk 
the New York legislature reverses 
self, the state gasoline tax will be 
duced on July 1 from 4¢ to 

True, this is merely the 
one state, and the relief afforded 
small. But other states may act 
this example, and some of them 1 
go farther. At least a beginning 
been made. Apparently the gasol 
taxes have now reached their pe 
and if the oil and automotive 
dustries continue their fight and ¢ 
a reasonable amount of help fr 
the rest of business, the taxes may 
pushed down materially. 

What makes this question of 1 
ent importance to all business is es 
fact that the gasoline taxes have be 
a brake on automotive 
which has set the pace for the whol 
country. Perhaps nobody can esti 
mate how much less driving there has 
been as a result of the gasoline taxes 
or how many fewer automobiles hav: 
been bought, but it stands to reason 
that the $636,000,000 collected ; 
gasoline taxes throughout the Unite 
States last year were a sufficient bu: 
den on motorists to produce a dam 
aging effect on the manufacture and 
sale of automobiles. 

We are coming out of a tragic dk 
pression, during which our impover 
ished governments frantically seized 
on gasoline taxes to oa mye for 
their depleted revenues from other 
sources. There 
excuse for what they did, 


action 


recover 


was a great deal of 
and it is 
no use heaping blame on them now 


But if they had acted differently, 
would there not have been mor 
driving and buying of automobiles, 
and would not the automobile in 
dustry have recovered sooner, help 
ing the whole country to an earlier 
recovery? And will not that re- 
covery be quickened if gasoline taxes 
are driven down a few pegs? 
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